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BBepgeHue

RankBoost Team

SKcnepTbl N0 KOHTEHT-MapKeTuHry u SEO gia B2B-komnaHuii

Mouemy 3TOT rang?

KoHTeHT-mapkeTvHr ans B2B — 370 He npo «nucatb 6107 Ha caiTe». ITO cTparterns npu-
B/IEYEHUSA K/IMEHTOB, KOTOopas TpebyeT NMOHWMAaHUA CMIOXHbLIX NOKynaTeslbCKUX LIMK/I0B, 3KC-
NEepTHOCTUN B Y3KUX HULLAX U YMEHUSA npeBpawarb abCTpakTHble 3HaHWS B KOHKPETHbIE Npo-
Aaxn. Kaxabli Mecsi, KOMnaHun TpaTAT COTHW TbiCAY pybneli Ha co3gaHue KOHTeHTa,

KOTOPbIA He MPUHOCUT Pe3yNLTaToB, MOTOMY YTO HE BbICTPOEHA cUCTEMA.

STOT raiig co3aaH Ansi Toro, YToGbl AaTh Bam MOLLArOBYH MHCTPYKLMIO MO NMOCTPOEHUI0 KOH-
TEHT-MapkeTuHra B B2B-cpese. Mbl He Gyem roBopuTb 06WMMK (hpasammy — Kakblli pas-
[leN COAEPXUT KOHKPETHbIE MHCTPYMEHTbI, (DOPMY/Ibl, KECbl U Undpbl. DTO NpakTUYecKoe

PYKOBO/ICTBO, KOTOPOE MOXHO NPVMEHUTb Y)Xe CErofHsi.

Mbl pabotanu ¢ 6onee yem 50 B2B-komnaHnAMN 13 pa3HbiX oTpacnei: Saas, IT-ayTCOPCUHT,
NnpoMbILLIEHHOe 06opyaoBaHme, NOrNCTUKA, KOHCANTUHI. Ha OCHOBE 3TOro onbiTa Mbl Bblje-

NN YHMBEpPCasibHble NaTTepHbI, KOTOPble paboTatoT HE3aBUCMMO OT HULLIW.

Komy nogonaeT aToT ranpg,

Maip Oyfer noneseH MapketosioraMm, PyKOBOAMTENSIM OTAE/I0B MapKeTUHra, OCHOBATE/AM
B2B-komnaHuii, a Takke punaHcepam 1 areHTcTBam, paboTtatowmm ¢ B2B-knveHTamn. Mol
npegnonaraemM, 4To uuTarenb o06nagaer 6a30BbIM MOHATUEM MapKeTUHra, HO He

06513aTe/IbHO MEeET [Iy6O0KMIA OMbIT B KOHTEHT-MapKeTUHTe.

Ecnun Bbl TONbKO HauMHaeTe — raiifi gact Bam CTPyKTypy v roadmap. Ecnv Bbl yxe nveete
OMbIT — Bbl HaligeTe HOBble TaKTUKW, WHCTPYMEHTbl M MNOAXOAbl, KOTOpPble MOMOryT

MacLITabupoBaTtb pe3ynbTarhl.
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Kak uMtatb 3TOT rang

aiig NOCTPOEH MO NPUHUMMY OT CTpaTernn K TakTuke. MepBble TpX rnaBbl — 3TO PyHAAMEHT:
MOHUMaHWe pbiHKa, ayauTopun n cTpaterun. Cneayowme rnasbl — 3TO MHCTPYMEHTbI U Me-
ToAbl peanu3aumn. PuHasibHasi rnaBa — Kelicbl, KOTOPblE MOKaXYT, Kak BCE 3TO paboTaeT Ha

npakTuke.

Bbl MOXeTe unTaTh nocniefoBartesibHO, @ MOXETe NepeiTy K HyXXHOMY pasaeny. Kaxaas rna-
Ba COZAEPXWT CCbI/IKM Ha NpeablayLiMe KOHUENLUMI, MO3TOMY PeKOMeHZyeM HadaTb XOTs Gbl C

BBeAEHNA N I'IepBOI7I rnaBbl.

Kak ucnonb3oBaTthb raiip,

Kaxgaa rnaBa 3akaHUMBaeTCs YeK/IMCTOM — CIMUCKOM AEVICTBI/II\/JI, KOTOpPLIE Bbl MOXETE

NPUMEHNTbL Cpasy. PeKOMeH,quM pacnedararb UM COXpPaHUTb 3TUN YEKJ/TUCTbI OJ1A y,El,O6CTBa.

Mbl Hageemcs, 4TO 3TOT ra|7|,q CTaHET BallMM HaCTOJIbHbIM CMNpPaBOYHWMKOM MO KOHTEHT-

MapkeTuHry gnsa B2B. Mpuctynnm.
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O cTpyKType ranga

[aHHbIiA raiig pasgenéd Ha 9 rnas, Kaxaas U3 KOTopbIX NOCBsILLEHA onpeaen&HHOMY acnekTy

KOHTEHT-MapKeTuHra B B2B-cpeae. BoT kpaTkoe onncaHne Kaxaow rnasbl:

0 FnaBa 1. B2B KOHTeHT-MapKeTuHr B 2026

0630p PbIHOYHbLIX TPEHAO0B, OTMUKii B2B oT B2C, CTPYKTYpbl BOPOHKM NMPOAAXK W POSIN KOHTEHTA
B NPUHATUN peLleHnit. DTa rnasa 3a4aéT KOHTEKCT A/1A BCero raina.

e FnaBa 2. iccnepoBaHne ayanTopun 1 NEePCOHbI

Kak co3gatb ICP 1 buyer personas, npumeHuTs JTBD framework, Bbi6pats MeTO/bI

nccnenoBaHuin. bes NnoHMMaHnsa ayauTopun Nto6oi KOHTEHT ByAeT paboTaTb BXO/IOCTYHO.

e FnaBa 3. KOHTeHT-cTparerus

Pa3paboTka KOHTEHT-CcTpaTeruu, Tunbl kKoHTeHTa (blog, whitepaper, case study, webinar),
nocTtpoeHue editorial calendar n KOHTEHT-NNaHa.

0 FnaBa 4. Co3gaHne 3KCNEePTHOro KOHTeHTa

MpuHumnel E-E-A-T, cTpyKTYypa cTateil, hopMy/ibl 3aro/ioBkoB, storytelling B B2B. Kak genatb

KOHTEHT, KOTOPbI/ CUMTAOT IKCNEPTHI.

e FnaBa 5. SEO gnsa B2B KOHTeHTa

KrntoueBble cnoBa, knactepusauusi, BHyTPEHHAS NepennHKkoBka, topic clusters. Kak obecneunTb
[ONrOCPOYHbIV OpraHmyecknin Tpaduk.

e naBa 6. PacnpocTpaHeHue 1 NpoaBMmxeHue

Distribution channels, LinkedIn, email, paid promotion, ABM. KOHTeHT 6e3 pacnpocTpaHeHus —

3TO MPOCTO TEKCT Ha caiTe.
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0 FnaBsa 7. NamepeHune ROI

MeTpuiki, Mogenu atpubyumu, lead scoring, MHCTPYMEHTbI aHaNUTUKN. Kak [oKa3aTb LEeHHOCTb
KOHTEHT-MapKeTMHra GusHecy.

Q FnaBa 8. NHCTpyMeHTbI 1 aBTOMaTU3aL A

CMS, MA-nnatopmbl, Al-MHCTPYMEHTbI, LIAGIOHbI U YEK-/IMCTbI. TEXHOMOrMYEeCKNiA CTeK ANns
KOHTEHT-MapKeTuHra.

e FnaBa 9. Kelicbl

4 nogpo6HbIX keca B2B-koMnaHwuii ¢ peasibHbIMU Ludpamm, MeTpUkamu 1 BoelBogamu. Kerichbl
13 Saas, IT-ayTcopcuHra, MapkeTnienca n MHXUHuMpura.

MeTtogonorus

Bce gaHHble 1 Kelicbl OCHOBaHbI Ha peasibHbIX NpoekTax 2024-2025 roaoB. KOHKpeTHble
Ha3BaHWsA KOMMaHW N3MEHeHbI 415 KOHPMAEHLMAIbHOCTH, HO Ldpbl U pe3ysbraThbl
MOAJ/INHHbBIE.
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1.1 PbIHOYHbIE TPpeHAbl

PbiHOK B2B KoHTeHT-MapkeTuHra B 2026 rogy npofos/nkaeT CTpeMmnTesibHO passmBarbeA. 1o
AaHHbIM Content Marketing Institute, 73% B2B-komnaHuii UCNOMb3YOT KOHTEHT-MapKeTUHT
Kak OCHOBHOW KaHas1 npusiiedeHns nnaos. CpeaHuii G104KeT Ha KOHTEHT-MapKETUHT BbIPOC
Ha 18% no cpaBHeHuo ¢ 2025 rogom wn coctasnsdetr ot 25 go 40% oT o6uero
MapKeTUHIOBOro GroKeTa.

KntoueBoii TpeH 2026 rofa — nepcoHasim3aumsa KOHTEHTa Ha YPOBHE KOHKPETHbIX KOMMaHWiA
N ponei. Yxe HefoCTaTOYHO CO34aBaTb KOHTEHT A1 «TUMMYHOIO MEeHeMkKepa Mno 3akyrnkam».
CoBpeMeHHble NHCTPYMEHTbI MO3BOJIAKT afanTupoBaTb KOHTEHT MOA OTpac/b, pasMep KOM-

naHun, TeKyLIJ,VII‘/JI 3Tal NoKynaTtesibCKOro Lukmia n gaxe TEXHOMIOTMYECKNI CTEK K/TMEHTA.

TpeHp OnucaHue BnusHue Ha B2B
Al-reHepauuns Vicnonb3osaHue N onis cosgaHus YCcKopeHue npoueccoB Ha
KOHTEHTa YepHOBMKOB, naei, SEO-onTummnsalmm 40-60%

Video-first Bunaeo cTaHOBUTCA OCHOBHbIM 82% B2B-komnaHuii nnaHnpyoT
noaxop, thopmatom ana B2B YBENNUUTL BUAEO-OI04KET
Account-Based KOHTEHT, cO3AaHHbIli N0, KOHKPETHbIE ROI ABM-cTpareruii B 3-5 pas
Content ABM-akKkayHTbl BbiLUe traditional

Community- Co3sfaHne KOHTEHTa COBMECTHO C YBenuyeHme BOBMEYEHHOCTU Ha
driven KOHTEHT COo006LLECTBOM 67%

Interactive Kanbkynsatopsbl, KBU3bl, KoHBepcus Bbile static
KOHTEHT NHTEpaKTUBHbIE ralifbl KOHTeHTa B 2.3 pasa

ViccnepoBaHusa nokasbliBaloT, UTO B2B-nokynarenn B cpegHem noTpebnsaT 13 eAnHNUL, KOH-
TeHTa nepepg NpPUHATAEM peLleHns O nokynke. 3710 Ha 40% 6onblwe, yem B 2020 rogy. MNpu
3TOM 67% npouecca NOKYMNKM NPOUCXOAUT OHMaliH, 6e3 yyacTusl npodasua. ITO O3HAYaEeT,
YTO KOHTEHT — 3TO Ball OCHOBHOW MHCTPYMEHT NpoAax, Aaxe ec/v Bbl 06 3TOM He 3ayMbl-

BaeTeCh.

TpeHpa 1: Account-Based Marketing n KOHTeHT

ABM-noaxop Bcé 60/blle NHTErpupyeTCcs C KOHTEHT-cTpareruaMn. KomnaHun co3garoT nep-
COHa/IN3NPOBaHHbIE NIEHAMHIN, OTYETLI N MNPe3eHTauun A1 KOHKPETHbLIX LeneBbiX akkayH-
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TOB. JTO TpebyeT rny6boKoro MOHMMAaHUSA MNOTPEOHOCTEN KaXkAoi KOMMaHuM M cOo3aaHus

KOHTEHTA, KOTOPbIV HaNpPsMYIo peLllaeT ux Npo6emsbl.

Mpumep: KoMmnaHuda, npogawwas ERP-cuctemy, Co34aéT A1 KaXKA0ro LesieBoro akkayHTa
MHAMBMAYasIbHbIA Whitepaper ¢ aHaIM30M TekyLmuX NPoLeccoB U pekoMeH4auusiMm rno onTu-
Mu3auun. KoHBepcus Takoro KOHTeHTa B 5 pas Bbllle, YeM yH1BepcasibHOro whitepaper.

TpeHA 2: AI-MUHCTPYMEHTbI B KOHTEHT-MapPKeTUHre

Al He 3aMeHSIET KOHTEHT-MapKeTO/I0rf0B, HO KapAMHa/IbHO MEHSIET UX paboynii npouecc.
GPT-nogo6HbIE MOAeNnn NOMOrarT C reHepauuei naeii, yepHosrkamu, SEO-ontuMmmnsaumeri
N agantaumen KOHTeHTa nog pasHble kaHasibl. KioueBoit HaBblk 2026 roga — He nucaTb Tek-

CTbl CAMOMY, a YNpaB/isiTh NPOLECCOM CO3[laH1si KOHTEHTA C NOMOLLbIO Al-MHCTPYMEHTOB.

CraTuctuka

58% B2B-komnaHuii yke ncnosb3ytoT Al-MHCTPYMEHTbI A1 KOHTEHT-MapkeTuHra. K 2027 rogy
aTa umdopa gocTurHeT 85%. KomnaHum, He ncnonbaytoume Al, puckytoT oTcTaBaTtb N0 CKOPOCTYU
1N CTOMMOCTW MPON3BOACTBA KOHTEHTA.

TpeHa 3: ROI-opMeHTUpPOBaHHbI nogxoa,

KOHTEHT-MapKETUHT BCE yallle OLEHNBAETCS NO BKIady B BbIpyuky, a HE NO TpadgmKy Wi Bo-
BNeYEHHoCTU. KomnaHuy BHeapstoT multi-touch aTpubyuuio 1 CBS3bIBAKOT KAyt eauHuLy
KOHTEHTA C KOHKPETHbIMW GM3HEC-pe3y/ibTaTamMi. ITO TPeBYeT HOBOTO YPOBHS aHAJIUTUKA 1

NHTEerpaummn Mmexay MapkeTuHroM 1 Npogadkamu.

1.2 OTnnuua B2B vs B2C KOHTeHT-MapKeTuUHra

KoHTeHT-mapkeTuHr B B2B n B2C — 370 ABa pasHbiX Mupa. MoHMaHne 3Tux pasnnymnin kpu-
TUYECKM BaXKHO A/151 co3aaHnst aphekTMBHON cTpaTernn. MNMonbiTka NPUMeHNTb B2B-TakTuku

B B2C (M Hao60poT) 06bIYHO MPUBOAWT K MYCTON TpaTe GroaxeTa.

MapamveTp B2B B2C
OT HECKOMbKUX MUHYT [0
Linkn nokynku 3-12 mecsues
Hefenb
Konnuectso nu,
6-10 yenoBsek 1-2 yenioBeka

MPUHUMAIOLLNX peLleHne
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MapameTtp B2B B2C
CpeaHuii yek $10K - $500K+ $10 - $1000
DKCNEepTHbI, PasBnekarenbHbIii,
Tun KOHTEeHTa . .
aHa/INTNYECKUIA 3MOLMOHAJIbHBIT
Jlornyeckoe, Ha ocHoBe OMouMoHasibHOE,
PellieHune o nokymnke
[JaHHbIX UMMYIbCUBHOE
Long-tail, HU3KOBOPOHHbIE Short-tail, BbICOKOYACTOTHbIE
SEO-cTparteruns
3anpochl 3anpocsl
OCHOBHOI1 KaHa LinkedIn, email, webinars Instagram, TikTok, YouTube

B B2B-cpeae nokynatenbCkuii NyTb HEMMHENEH. MOTEHUMAbHBIA KANEHT MOXET BEPHYThCS
Ha npeablaywnii aTan, KOHCY/NLTUPOBATLCS C Kossieramu, 3anpalivBarb AOMONHUTENbHbIE
JaHHble. ITO 03HayaeT, YTO Ball KOHTEHT [AO/DKEeH ObiTb AOCTYMEH Ha Kax4om aTtane u

oTBeYaTrb Ha pa3Hble BOMpPOChI.

ONVHHBIA UMKN Npogax

B2B-nokynka 3aHnmMaeT oT 3 A0 12 mecsueB (B CNOXHbIX HULWAX — A0 24 mecsues). 3a 3To
BPEMs Mnokynartesib NPOXOAUT HECKO/IbKO 3TanoB: 0CO3HaHMe npobsemsbl, NccriefoBaHne BO3-
MOXHOCTEW, OLEeHKa BapuaHTOB, MNPUHATUE peweHus. Ha Kaxaom aTtane emMy HyXeH
COOTBETCTBYIOLLNIA KOHTEHT.

Ha atane oco3HaHua — cTaTtbn-0630pbl, MHPOrpadnka, cTatucTuka. Ha atane nccnegosa-
HUsa — whitepapers, BebrHapbl, cpaBHUTENNbHbIE 0630pbl. Ha aTtane oueHkn — keiicbl, ROI-
Kau/IbKy/IATOPbI, AeMOHCTpauun npoaykta. Ha atane npuHATUA pelleHuss — KOMMepYeckue

NpensioXeHnA, KOHTPakKTbl, rapaHTUn.

KonnekTtnBHoe NpuHATUE pelueHni

CornacHo uccnegosaHuo Gartner, B cpegHem B npouecce Nokynkn B2B-pelueHns yyacTsy-
0T 6-10 yenosek. Kaxapli U3 HUX UMEET CBOM KPUTEPUUN OLLEHKM U CBOU BO3pakeHus. KoH-
TEHT [JO/DKEH YyuuTbiBaTb MWHTEPECbl BCeX YYacCTHWKOB Mpouecca: OT TEXHWYecKoro
cneunanmcTta Ao MHAHCOBOrO AVPEKTOPA.

YacTtas owiunbKa
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MHorve B2B-koMnaHuv CO34at0T KOHTEHT TO/IbKO 419 OAHOro Tuna personas — 06bI4HO AN1A
nnu, NpYHMMarLWmX peweHne. Ho 73% B2B-komnaHuii 0TMEeYatoT, YTO Ha peLleHne BAnsioT
TEXHUYECKME CNeLNasIUCTbl, KOTOPbIe NOTPEBNAOT COBEPLUEHHO APYroi TUM KOHTEHTA.

1.3 BopoHka npogax B2B

BopoHka npogax B B2B 3HauuTenbHoO oTimyaetca ot B2C. OHa A/IMHHee, C/IOXHEE U BK/O-
yaeT 60/bLie 3TanoB. MNoHUMaHVe CTPYKTYPbl BOPOHKM — OCHOBA [/ CO3[laHMsI KOHTEHTA,
KOTOpbIli AeACTBUTENBHO KOHBEPTUPYET.

ATtanbl B2B-BOpPOHKU

o Awareness (Oco3HaHue)

MoTeHUMasIbHbIA KIIMEHT OCO3HAET, UTO Y HEFO ECTb NMPOG/IEMA UM BO3MOXHOCTb. OH €elLLE He
3HaeT o BalleMm npoaykte. KOHTEHT: 610r-ctatey, nHdhorpadivka, otpacsieBble 0630pbl,

cTatucTnyeckne gaHHole. Lienb: npueneys BHAMaHMe 1 yCTaHOBUTb ﬂepBMLIHbIVI KOHTaKT.

e Consideration (PaccmoTpeHue)

KNneHT n3yyaeT BO3MOXHbIe pelleHusi. OH CpaBHMBAET BapuaHThbl, YTaeT 0630pbl,
3anpalumBaeT nHgopMaumto. KoHTeHT: whitepapers, cpaBHUTENbHbLIE 0630pbl, Be6uHapbl, ROI-

KaJTbKYJTATOPbI. Llenb: nokasartb 3KCNepPTHOCTb U NPEASIOKNTb peLleHne.

e Decision (PeweHue)

K/IMEHT roToB NpuHsSTL pelueHne. OH OLEHUBAET KOHKPETHbIE NPEL/IOKEHNS, 3anpallunBaeT
LeMOHCTpaLun, 06CyXaaeT ycnoBusl. KOHTEHT: Kelicbl, EMOHCTpaLMM NPoayKTa,

KOMMepYeckue npeanoxeHus, testimonials. Lienb: y6eanTb 1 3aKpbITb CAENKY.

0 Retention (Yaep)xaHue)

KnneHT yxe aBnseTcsa Ballmm KNneHToM. KOHTEHT: oby4yaroume matepuassl, best practices,
O0GHOB/IEHMA NPOAYKTA, MPOrpamMmm NosnbHOCTU. Lienb: yaepxaTb KIMEHTA U YBENNYNTL
NOXWU3HEHHYIO LIEHHOCTb.
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e Advocacy (PekomeHaaLum)

KnneHT cTaHoBMTCA afBoKaToM GpeHaa. OH pekoMeHAYeT Bac, OCTaB/AET OT3bIBbl, yUacTBYeT B
Keiicax. KOHTEHT: nporpaMMbl peddepasnoB, COBMECTHbIE KeliChl, UHTEPBbLIO, MepPONpPUATHS.
Llenb: nonyunTb PEKOMEHAALMMN U CHU3UTL CTOUMOCTb NPUB/IEUEHUS.

Kaxablil aTan BOPOHKM TpebyeT CBOEro Tuna KOHTEHTa, CBOMX METPUK YU CBOUX UHCTPYMEH-
ToB. OWMBKa — co3aaBaTb KOHTEHT TOMLKO A1 OfHOro atana. Hanpumep,i¥% komnaHuu
CO34al0T TO/IbKO BEPXHE-BOPOHHBIA KOHTEHT (6r10r-ctatbM), HO 3abbiBaldT nNpo middle u
bottom-of-funnel kKOHTEHT (Kelicbl, AEMOHCTPaLNN).

713% 13 6-10 67%

B2B-KomnaHwii €[MHNL, KOHTEHTa JINL, y4acTBYHOT B npouecca nokymnku
NCNO/Ib3YHOT KOHTEHT- noTpe6nset npuHsATUM B2B- NPOXOANT OHMAWH
MapKeTUHT nokynartesnb nepeg peLueHust
peLueHvem

1.4 Ponb KOHTeHTa B B2B-cpege

KOHTEHT B B2B — 3TO HE MapKETUMHIOBbIA WHCTPYMEHT. DTO CTpaTernvyecknii aktme Komna-
HUW. TMpaBWIbHO OPraHN30BaHHbI KOHTEHT-MApPKETUHI MOXET CTaTb OCHOBHbIM KaHasloM

npmeneyvyeHnsa KJIMeEHTOB, COKPaTUTb CTOMMOCTbL NMPUBIEYEHNA U YBEJTUYNTDb CpE,D,HMVI Yek.

KOHTEHT Kak UHCTPYMEHT reHepauum nuaoB

Kaxgas eguHmLa KOHTEHTA — 3TO NOTEHUMaslbHasa To4YKa BXoga A1 HOBOro KnveHTa. bnor-
cTaTbsl MpUB/MEKaeT opraHUyecknin Tpaduk, whitepaper — reHepupyeT ngbl yepes opmy
3axBara, BebMHap — coOb6UpaeT ayguToOpui0 M AEMOHCTPUPYET 3KCNepTHOCTb. Knrouesol

NPUHLMN: KaX4as eAnHULA KOHTeHTa A0/MKHA BECTU K KOHKPETHOMY AeCTBMIO.

MccnenoBaHma NokasbIBaloT, YTO KOMMNAHWM C aKTUBHOM KOHTEHT-CTpaTernei reHepupytort B 3
pasa 60/blle NMA0B NpPKU B 2 pasa MEHbLUMX 3aTpaTtax Ha npuBeYyeHne. ITo He Marms — 3To

pe3ynerar CUICTEMHOIO noaxoaa.
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KOHTEHT KaKk MHCTPYMEHT YCKOPEHUA Npoaax

OKCMEepPTHbI KOHTEHT YCKOPSET NpoLecc NPpUHATUSA pelleHnid. Korga KIMeHT HaxoguT OTBeThI
Ha CBOV BOMPOCbl B BalleM KOHTEHTe, OH He TpaTUT BPeMs Ha MOUCK WHopmauuu y
KOHKYPEHTOB. DTO COKpallaeT cpeaHuii Lmkn npogax Ha 20-30%.

KnroueBoii nHcainT

B2B-nokynatenv B cpeaHeM 13yyatoT 3-5 KOHKYPEHTOB nepes NpUHSATAEM peLleHusl. KomnaHus,
KoTOpasi NpeaocTaBnseT 60/blue NoNe3HOro KOHTEHTA, aBTOMATUYECKM Moy4YaeT KOHKYPEHTHOe
NPeuMyLLIeCTBO, NOTOMY YTO MOKynaTeslb TPaTUT 60/IblLLE BPEMEHU HA U3YyUYEeHNE UMEHHO eé

MPOAYKTOB.

KOHTEHT KaKk MHCTPYMEHT noBblilieHusa LTV

KOHTEHT He TO/IbKO MPUB/IEKAET K/IMEHTOB, HO U yAEpXMBaeT Ux. Obyvarolme Mmatepuassi,
best practices, 06HOBNeHMsI NpoAyKTa — BCE 3TO YBENNUMBAET BOBMEYEHHOCTb M CHMKAET
OTTOK. KOMNaHM1 ¢ akTMBHbIMI NporpaMmamMu 06y4YeHNs KNMEHTOB MMEKT OTTOK Ha 25-40%

HXe.

KoHTeHT n SEO

KoHTeHT — 3710 ocHOoBa SEO-cTparerun. Kaxgasa ontumusvpoBaHHasa CTaTbA NPUBEKaAET op-
raHn4eckuii Tpadmk, KOTOPbIA CHMXaAeT CTOMMOCTb NPUB/EYEHUs KNnMeHToB. B B2B-cpeae
opraHmyeckuii Mouck reHepupyet 53% Bcex NMAoB, YTO AenaeT ero cambiM 3EKTUBHBLIM

KaHa/10M Mo COOTHOLLEHUIO LieHa/kauecTBO.

JonrocpoyHas LeHHOCTb KOHTeHTa B SEO — 3T0 TO, YTO OT/IMYAET KOHTEHT-MapKETUHI OT
paid-kaHanos. CTaTbs, HanMcaHHaa CerofHsA, MOXeT npusekaTb Tpauk B TevyeHne 3-5 ner,
NMpu 3TOM CTOMMOCTb KaXKA0ro /ifia CHUXaeTCsa No Mepe pocTa no3uuuii B NOUCKOBOM Bblaa-

ye.

Yeknuct gna rnaebl 1

[] OnpegenwvTe Kto4eBble TPEHABI, KOTOPbIE BINAIOT HA BaLlly HULLY
[] MpoBeauTe ayauT TEKYLLETO KOHTEHTA MO 3Tanam BOPOHKM

[] Onpegenwute, Kakue aTanbl BOPOHKN HE MOKPbITbI KOHTEHTOM

[] PaccuuTaiite Tekyumii ROl KOHTEHT-MapKeTHIa
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[] Cchopmynupyiite rnnoTesbl 0 TOM, Kak KOHTEHT MOXET YCKOPUTBL NPOJaxm

24



[MABA 2

NccnepgoBaHne ayagutopun U NnepCoHbI
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2.1 Ideal Customer Profile (ICP)

Ideal Customer Profile — 370 onncaHne naeansbHOro KNMeHTa Ballen KoMnaHun. 3To He Npo-
CTO Aemorpachmyeckne faHHble, a KOMMNIEKCHAsA XapakTepucTka KoMnaHmm, kKotopas Hanbo-
Nlee BepOATHO CTaHeT BallMM K/IMEHTOM N NPUHECET MakCUMaslbHYH LLeHHOCTb. be3 ICP KoH-

TEHT-MapPKETUHT pa60TaeT «BC/iENYHO», TPpaTA PEeCypcChbl Ha rnpuesied4eHne Tex, KTo He CTaHeT

KnneHTamu.

ICP — 370 OoTnpaBHas Touka [/15 BCell KOHTEeHT-cTpaTerun. Bce marepuasibl, KOTOpbIE Bbl CO-
30aéTe, AO/MKHbI OTBEYaTb Ha BOMPOCHI U peluaTb NpobriemMbl MMeHHO Baluero ICP. Ecnv Bbl

CO30aéTe KOHTEHT «[J/19 BCEX», Bbl CO3L4aETe KOHTEHT HU AN KOro.

3nemeHTbI ICP

AnemMeHT

Otpacnb

Pa3smep komnaHum

leorpadms

Bbipyuka

TexHONornyeckuii ctek

Bonu n npobnemsl

BrompkeT Ha MapKeTUHr

BaxHO noHmMmartb, uTo ICP — 370 He cTtatnyeckuin AoKymMeHT. OH A0/HKeH 0O6HOBASATLCS MO

Mepe HaKOM/MEeHNs AaHHbIX O KNMeHTax. Pa3 B KBapTan CTOWUT NpoBoAUTL peBusmnio ICP Ha

Mpumep ana SaaS-komnaHun

IT, duHTEX, NPON3BOACTBO

50-500 coTpyaHukoB

P® 1 CHI

o1 500 mMnH py6./roa

CRM: amoCRM, butpukc24

Hun3kas KoHBepcus MO0B B CAEMKU

oT 500K py6./mec.

OCHOBE HOBbIX AaHHbIX O BbIUTPaHHbIX N NOTEPAHHbLIX CAE/TIKaxX.
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Kak cospatb ICP

0 AHanu3 cywwecTBYOLWUX KIINEHTOB

M3yunTe CBOUX STydlINX KNIMEHTOB: OTpac/ib, pasmep, Bbipyyka, A/IUTE/IbHOCTb KOHTPaKTa,
Cpe,EI,HMVI yek, LTV. Bblgenute narTepHbl — 4TO O6'be,Cl,I/IHF|eT BalLnX CaMbIX I'Ipl/l6b|]'|beIX
K/TMEeHTOB.

e MHTepBbIO C KOMaHAO NPoAAK

lMpoBeauTe NHTEPBLIO ¢ 5-10 meHepkepamn No npogaxkam. Crnipocute: Kakue KMeHTbl
3akpbIBatoTCs f1erye Bcero? MNMoyemy? Kakme KNnMeHTbl co3gatoT 6osblie Bcero npobnem? Kakve
BO3PaXXeHUsA Bbl C/IbILLNTE Yyallle BCero?

e AHaNN3 KOHKYPEHTOB

V|3y‘-IVITe, Ha KOro HauesneHbl Ball KOHKYPEHTbI. OTO NOMOXET MOHATb, KaKnNe CerMmeHThbl PbIHKa

OCTatoTCsl HE3aHATLIMM U TAe eCTb BO3MOXHOCTY AJ15 AndphepeHLumaumu.

° Banupauus Ha pbiHke

MposepbTe runotesy o ICP Ha noTeHunasibHbIX KnneHTax. Nposeante 10-15 NHTEPBLIO C
npeAcTaBUTENSAMUN LiENEBbLIX KOMNaHWA. MNoATBEPANTE UM CKOPPEKTUPYIATE BaLln
NPeanosIoXeHns.

®opmyna ICP

ICP = Ompac/ib x Pasmep x brodxem x bosiu x TexHosio2uu x 'eozgpachusi

Kaxxaplii anemeHT — 310 doubTp. Yem 6onblie ounsTpoB, Tem TovHee Bal ICP u Tem
atphekTUBHEE KOHTEHT-MAPKETUHT.
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2.2 Buyer Personas

Buyer Persona — 370 ncesgonpeAcTaBuTeNs Ballero naeanbHoOro kaveHTa. B otanume ot
ICP, KOTOpbIN OnNUCbIBaeT KomnaHuio, Persona onvcbiBaeT KOHKPETHONO YenioBeka: ero posib,

MoTmBaumnn, Ctpaxum, noseaeHune, I/IHqJOpMaLI,I/IOHHbIe I'IOTpeﬁHOCTI/I.

B B2B-cpefe ofHa KOMMaHWA MOXET MMETb HECKO/IbKO personas. Hanpumep, npu npogaxe
ERP-cuctembl personas MoryT 6biTb: CFO (domHaHCcOoBbIN anpekTop), IT-anpektop (TexHuye-

CKUA Nuaep), onepaunoHHblii anpektop (busHec-nonb3oBatesns), CEO (thuHanbHbIl yTBEp-

XAaroLWwmi).

CTtpyktypa Buyer Persona

0 Aemorpacuyeckue gaHHble

Ponb, Bo3pacT, o6pasoBaHune, onbIT paboTsl, pasMep KOMaHAbl, OTYETHOCTL. MNpumep:
«Anekceii, 38 net, AnpekTop No MapKeTuHry, 12 neT onbiTa, PyKOBOAWT KOMaHA0M 13 8 YenoBek,

otuntbiBaetcsa nepen CEO.»

e Lienv u MmoTuBauum

Uero xo4eT focTunyb ata personas? Knouesble KPI? KapbepHble ambuumn? Mpumep: «Xo4vet
yBeNnUYNTbL KOHBEPCUIO NNA0B Ha 30%, aBTOMATU3NPOBAaThL PYTUHHBIE NPOLIECCHI, MOMTYUYNTh
NnoBbILLEHKE. »

e Bonu v BbI3OBLI

C kakumu npobnemamu ctankmpaeTca? Uto mewaet focTtuub ueneii? MNprumep: «He moxet
fokasatb ROI mapkeTuHra pyKoBOACTBY, TEPSAET N1Abl U3-3a MEAJSIEHHbIX OTBETOB, HE MOXET
MacLLTabupoBaTb KOMaHAy.»

O NoBeaeHne B UHTEpPHeTe

rae vwet nHchopmaumio? Kakve kaHasbl ncnosb3yet? C kakuMu 6peHaaMun B3aMMogeincTByeT?
Mpumep: «YuTaet ve.ru, Habr, nognucbiBaetca Ha 15 Telegram-kaHasnos, noceuaet 2-3
BeOGMHapa B MecsL, akTmBeH B LinkedIn.»
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e BospaxeHus n 6apbepbl

UT0 mMeLlaeT KynuTb? Kakne apryMeHTbl MOryT yoeanTb? Mpumep: «bouTcs CrioXHoM
WHTErpauum, He yBepeH B okynaemocTu,fB:(y nuaep He ogo6pUT GIOOXKET.»

Mpumep Buyer Persona

Persona: «Anekceit — [QUpeKTop No MapKeTUHIry»
Bo3spacT: 35-42 roga | O6pasoBaHue: Boicliee skoHOMUYeckoe | OnbIT: 10-15 neT B
MapKeTuHre

KomnaHusa: 100-300 coTpygHuKoB, IT/dmnHTeX, Bbipyyka 1-5 mapg, py6.

Llenn: YBenmunTb KOMMYECTBO KBa/IMPUUMPOBAHHLIX NnaoB Ha 40%, aBTOMaTuU3npo-

BaTb MapKETUHT, AokaszaTb ROI pykoBoAcTBY

Bonu: PyyHble npouecchbl, HU3KasA KOHBeEpCUA NNA0B, HEBO3MOXHOCTb MaCLIJT8.6|/|p0-

BaTb

KaHanbl: LinkedIn (exegHeBHO), vc.ru (3 pasa B Hegent), Telegram (MOCTOSAHHO),
BebuHapsbl (2-3 B MecsL)

Bo3paxeHus: «Y Hac YHWKasibHbIi MPOLECC, Hy)XHa MHTerpauus», «He yBepeHa B

ROI», «PykoBOACTBO He 0406pUT»

Buyer Persona — 370 He MPOCTO AOKYMEHT AN rasioukn. STO XMBOWN UHCTPYMEHT, KOTOpPbIN
OO/MKEH UCMONb30BaTLCA MPU CO34aHUM KaXKAOro KOHTeHTa. Nepen HanucaHnem ctaTby 3a-
Aalite Bonpoc: «//19 Koro A 310 nuwy? YTo aTa personas xo4eT y3HaTb? Kakyo 60/b OHa pe-

LaeT?»

2.3 JTBD Framework

Jobs To Be Done — 370 (ppeliMBOpPK, KOTOPbI hOKYyCUPYETCA HEe Ha NpoAyKTe, a Ha «pabo-
Te», KOTOPYH K/IMEHT MbITaeTcsa BbIMOMHUTL. B oT/numne ot TpaanumMoHHbIX noaxoaos, JTBD

He cnpaluMBaeT «KTO Bbl?», & CNPALLUMBAET «4TO Bbl MbITAETECH CAENATL?»
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JTBD oco6eHHO nosneseH B B2B, NOTOMY YTO NoOKynaTesiM «HaHMMarT» NPOAYKT 418 BbINos-
HEHUSA KOHKPEeTHOW 3agaun. [oHMMaHWe 3To 3ajayn NO3BOMSET COo34aBaTb KOHTEHT,
KOTOPbIV HanNpsiMyto OTBEYAET Ha 3anpoc KneHTa.

Crtpyktypa JTBD-3anpoca

Koaoa [cumyayusi], s1 xo4y [Mmomusayusi], Yymobsbi [pe3ysibmam]

Mpumepbl JTBD-3anpocos 14 B2B:

* «Korga s 3anyckaro HOBYH) MapKEeTVHIOBYHO KaMMaHuto, 1 Xo4y aBTOMaTu3MpoBaTh
06paboTKy /IMA0B, YTOGbI HE TEPSATL NOTEHLUMA/IbHBIX KNIMEHTOB M3-3a MeA/IEHHbIX
OTBETOB»

« «Koraa s roToB/Ii0 OTUET AN1A PYKOBOACTBA, A XOUY MOJYYUTb AAHHbIE U3 BCEX CUCTEM
B OAHOM MEeCTe, YT06bl He TPaTUTb 8 YacoB Ha py4YHOI c6op»

» «Korga 51 oueHnBaro CRM-cuctemy, s1 Xody YBUAETb peasibHble Kelicbl U3 MOei
oTpacs/in, 4Tobbl NOHATb, NOAOWAET NN OHA MHE»

* «Korga 1 060CHOBbIBAK OIOKET HA MAPKETUHT, A X04y nonyynTb ROI-KanbKynsaumio,
4yTOGbI y6eanTb PUHAHCOBYHO KOMaHAy»

Kak ncnonbsoBartb JTBD B KOHTEHT-MapKeTUHre

Kaxxgan eamMHuua KOHTEHTa A0/hKHA pellatb KOHKpeTHbIi JTBD-3anpoc. Ecnv Bbl co3paéte
whitepaper, onpegenute, ans kakoro JTBD oH npegHasHayeH. Ecnv Bbl nuweTe 6/10r-
cTartbto, ybeautech, YTO OHa NOMOraeT BbINO/THUTb KOHKPETHYHO «paboTy».

o BbisBneHne JTBD-3anpocoB

MpoBeanTe NHTEPBbLIO C KAMEHTAMU 1 NOTEHLUMANbHLIMY KMeHTamn. CnpocuTe: «4To Bbl
NbITA/INCL CAENaThb, KOrAa HaLl/IM Halll NPOAYKT?» «Kakyto 3afady Bbl pewann?» «4Uto
MPOV30LLIJI0, YTO 3aCTaBWJ/I0 BAC UCKaTb peLleHne?»

e MpynnupoBKa No cueHapusm

Crpynnupyiite JTBD-3anpochl no cueHapuam. OnpeaenuTe, kakme 3anpochl CBA3aHbl C OAHUM U
TEM e «KOHTEKCTOM». ITO NOMOXET CO3/AaBaTb KOHTEHT-KNacTepbl.

30



RankBoost ¢ MpakTuueckoe nocobue 2026

e Co3paHue KOHTeHTa Agnsa Kaxagoro JTBD

[ns Kaxaoro cueHapus co3ganTte KOHTEHT, KOTOPbIA MOMOraeT BbINO/THUTL «paboTy». IT0

MOXET ObITb MOLLAroBoe PyKoOBOACTBO, YEK-/TINCT, KaSTbKyNnATop, WabA0H UAn aKcnepHas ctatbsl.

Mpeumywecteo JTBD

Mopaxon JTBD NO3BOMSIET CO3A4aBaTh KOHTEHT, KOTOPbIA HE 3aBUCUT OT KOHKYPEHTHOTO
NnaHawadTa. BMeCTO Toro Yto6bl KOHKYPMPOBAaTh 3a K/OUEBbLIE C/I0BA, Bbl CO31AETE KOHTEHT

ONA 3a4a4y, KOTopble BbIMO/HAKT Ball K/TMEHThI.

2.4 MeToabl UccnepoBaHni

[ns co3gaHns ICP n Buyer Personas Heobxoanmbl gaHHble. MeToabl nccnegoBaHuin B B2B-
KOHTEHT-MapPKETUHIE A] 43 JA] KAUEeCTBEHHbIE 1 KONMUYECTBEHHbIE. KaueCTBEHHbIE METOAbI AaloT
rny6uHHOE NOHNUMaHWNe, KONMMYECTBEHHbIE — CTaTUCTUYECKYH 3HAYMMOCTb.

KayecTBeHHble MeTOAbl

MHTepBbIO C KNMEeHTaMWU. DTO caMblil LieHHbI MeToa. MNpoBeaute 10-15 MHTEPBbLIO C TEKY-
LWMMK KiveHTamn. Bonpocsl: Kak Bbl Hawnm Haw npogykT? Yrto 6bi10 Ao Hero? Kakve anb-
TepHaTuBbl paccmartpusann? Yto ybeamnnio Bac kynutb? Kakvue pesynsrarbl Bbl NONYyYUIn?

NHTepBbIO Cliiisk KNnueHTammn. He MeHee BaXHbl UHTEPBbLIO C TEMU, KTO YLLEN K KOHKYPEH-
TaM. DTO NMOMOXET MOHSTb, KakMe Npo6nemMbl He pellaeT Ball NPOAYKT W KakKoil KOHTEHT

MOXXET NMOMOYb BEPHYTb 3TUX K/TMEHTOB.

WHTepBbIO C KOMaHAOW NpoAaax. MeHeaKepbl N0 NpoAaxam — 3TO KNage3b MHopMaLmum
0 KmeHTax. OHUM 3HAIOT, KakMe BO3PaXKEHWS BO3HMKAMT, Kakne BOMPOCHl 334at0T K/NEHTHI,

KaK BbIrMIAAMT TUMUYHbBIA NPOLIECC NPOAAX.

AHanus oT3bIBOB U 0GCYXAEeHUIA. 13yyaiiTe 0T3biBbl HA BaLLEro KOHKYpeHTa, 06CyXaeHns
Ha chopymax, KOMMEHTapNM B COLICETAX. DTO MOMOXET MOHATh, YTO GECNOKOMT Ballly ayauTo-
puito.
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KonuyectBeHHble MeTOAbI

AHanus gaHHbiX CRM. V3yunte gaHHble 0 BbIMIPaHHbIX U NOTEPAHHbIX caenkax. Onpeaenu-
Te naTtTepHbl: OTpac/lb, pasMep KOMMNaHUW, ANUTENbHOCTb LMKNa MPOAaX, CPedHUA Yek,
KO/IMYECTBO KacaHWUin 40 CAENKN.

AHanus Be6-Tpacuka. Google Analytics 1 aHa/IOrMyHble MHCTPYMEHTbI MOKaXYT, KaKOW KOH-
TEHT npuB/iekaeT 60/blle BCero Tpadvka, KakMe CTpaHuLbl KOHBEPTUPYIOT fyylle, OTKyada

npuxoaaT nnabl.

CoumnanbHble onpockl. [1poBeanTe onpockl cpeaun Baweli aygutopun B LinkedIn, Telegram,
Ha calite. Mcnonb3yiTe NHCTpyMeHThl Tvna Typeform nnmn Google Forms.

AHann3 NOUCKOBLIX 3anpocoB. HcTpymeHTbl Tuna Ahrefs, SEMrush, Serpstat nokaxyr,

KakKue 3anpocbl NLLET Balla ayanTopuA. OTO NOMOXET MOHATL eé VIH(bOpMaLl,VIOHHbIe n0Tpe6-

HOCTW.
MeTopg Bpems CToumMoCTb rnyGuHa
VIHTEpBbIO C KNneHTamu 2-4 Hepenu CpegfHss Bbicokas
AHann3s CRM 1-2 gHA Huskasn CpegHsas
CoumasibHble onpochl 1 Hepens Hwn3skasn CpepHsas
AHa/IM3 KOHKYPEHTOB 1-2 Hepenu CpepHsas Bbicokas
AHaUM3 NOMCKOBbIX 3arnpocoB 2-3 oHA Hwu3kas CpepHsas

YeknucT ans rnasbl 2

MpoBeauTe aHann3 20-30 nyyLInNX KNEHTOB
MpoBeauTe 10 NHTEPBLIO C KNNEHTaMK

MpoBeanTe 5 MHTEPBbLIO C MeHeMpkepamn No Npogaxam
Cospaiite 2-3 Buyer Persona

Onpepgenute 10-15 JTBD-3anpocos

CocrtaBbre |ICP-40KYyMeHT

O O O O o o O

npOBe,CI,I/ITe PEBN3NK CYLLUECTBYOLLEIO KOHTEHTA Ha COOTBETCTBME personas
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KoHTeHT-cTpaTterusa
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3.1 Pa3paboTKa KOHTEHT-CcTpaTernum

KOHTEHT-CcTpaTernsi — 3T0 He CNWUCOK TeM Ansi 6/1ora. 3TO KOMM/IEKCHbIA NiaH, KOTopbIi
onpegfensieT, 3a4eM Bbl CO3aéTe KOHTEHT, AJ/151 KOTO, Kakoro TMna, Kak ero pacnpoctpaHsieTe
N Kak usmepsiete pesysnbratbl. be3 cTpaTernm KOHTEHT-MapKETVHI NpeBpaLlaeTcs B Habop

OEeCCMbIC/IEHHbIX aKTUBHOCTEN.

AnemMeHTbl KOHTEHT-CcTpaTermm

0 BusHec-yenn

Kakne 6usHec-Lenn peLlaet KOHTEHT-MapKeTUHI? YBennyeHve nuaos? CHmkeHne CAC?
MoBbIlWEHNE y3HaBaeMOCTN 6peHaa? YckopeHve uukna npogax? Kakaas uenb Ao/mkHa 6bITb

n3Mmeprma n npusasaHa K KOHKpeTHbIM KPI.

9 LleneBas ayautopusa

Komy Bbl co3pgaéte koHTeHT? ICP 1 Buyer Personas (cMm. rnaBy 2) onpeaenstoT aygutoputo. Ans
Kaok[ol personas onpeAenvTe: Kakue BONPOChl OHa 3a4aéT, KaKoi KOHTEHT NpeanoynTaeT, Ha

KakoM 3Tane BOPOHKM HaxoauTcA.

e Mo3nynoHnpoBaHMe KOHTEHTa

Yem BaLl KOHTEHT OT/IMYAETCA OT KOHKYPEHTOB? Kakyto LeHHOCTb Bbl AaéTe, KOTOPYH
HEBO3MOXHO HaTV 6O/bLIE HUTAE? DTO MOXET GblTh 3KCMNEPTHOCTL, JHZR AaHHble,

HpaKTMHeCKMVI OnbIT, YHUKaUIbHasAA MeTo40/10TUA.

0 KaHanbl pacnpocTpaHeHus

Ioe 6ynet xuTb Ball KOHTEHT? Bnor, LinkedIn, Telegram, email, nogkact, YouTube? Kaxabiii
KaHas1 MMEeeT CBOH cneundmnky 1 ayamTopuio. He nbiTaliTecb NOKPbITb BCE KaHaslbl — BblbepuTe

2-3 OCHOBHbIX.
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e Mpouecc co3gaHus

KTo co3aaéTt KOHTEHT? Kak BbIrnsguT NpoLlecc oT naen Ao nybnvkaumm? CKobKo BpeEMEHM
3aHVMaeT Kaxblii aTan? Kakne MHCTPYMEHTbI UCNosb3yloTca? 3To obecneynBaeT
BOCMNPOU3BOANMOCTb 1 MacLUTabupyemMocCTb.

G MeTtpuku n KPI

Kak Bbl 6yfeTe nsmepstb ycrnex? Tpadmk? KoHsepcua? Konnyectso nngos? CTonmoctb nnaa?
Bpemsa o coenkn? YctaHosuTe baseline n onpegenvre uenesble nokasarenm Ha 3, 6 1 12
MecALEB.

Dopmysia KOHTEHT-CTpaTernm

Cmpameeaus = busHec-yesiu x Ayoumopus % [1o3uyuoHUpoBaHUe %
KaHasbl x [poyecc x Mempuku

Bce anemMeHTbl A0/KHBbI ObITb CBSI3aHbI Mexay co6oii. I3meHeHne OAHOro a/iIeMeHTa B/INAET Ha
OCTaUlbHbl€.

3.2 Tunbl KOHTEeHTa Ansa B2B

B B2B-KOHTEHT-MapKeTVHre CyLecTByeT MHOXECTBO TUMOB KOHTEHTA. BbIGOp TMna 3aBUCUT
OT aTana BOPOHKM, Leneid, pecypcoB 1 NpeanoyTeHunii ayauTopun. PaccMOTpUM OCHOBHbIE
TUMbI U UX POJIb B KOHTEHT-CTPATErnu.

Blog-ctatbu

Bnor — 3To0 OCHOBa KOHTEHT-cTpaTterun 60/blnHCTBa B2B-koMnaHuii. Ctatby npuBnekarT
OopraHn4ecknini Tpadnk, AEMOHCTPUPYHOT 3KCNEepPTHOCTb M nomorawT SEO. B cpegHem B2B-
KOMMaHum nyenukyrT 2-4 cTatby B HEAENIO.

KntoueBble npuHumnel B2B-6nora: rnyéuHa (He 500 crios, a 2000-4000), akcnepTHOCTL (pe-
a/lbHble JaHHble, Keicbl, nHcanTbl), SEO-onTummnsaums (KnoyeBble CoBa, BHYTPEHHSA ne-

penunHkKoBka), actionability (YuntaTens AO/MKEH NOHUMATb, YTO AenaTb AasibLue).
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Whitepapers n 3neKTpOHHble KHUTU

Whitepaper — 3TO AeTanbHbIli JOKYMEHT, KOTOPbIA 1y60KO UCCMeayeT KOHKPETHYO TeMy. B
oT/iMume OT bnor-ctateil, whitepapers cogepxart OpUrMHasibHble AaHHble, UCCef0BaHus,
MeTtogonorun. OHU reHepupyloT nuabl Yyepes dopmy 3axsarta (ckayate PDF B obmMeH Ha
email).

AdohekTrBHBIN Whitepaper fo/mKeH cofepxXarb: OPUrMHasIbHble AaHHbIe U UCCNnefoBaHns,
npakTUyeckme pekomeHgauun, Busyanusauum (guarpammbl, Tabavubl, KHAOrpadukm),

KOHKPETHbIE NPMMeEpbI, YETKME BbIBOAbI U peKOMeHAaLuu.

Case Studies (keiicbl)

Case study — 370 nctopus ycrnexa knneHta. OHa NokKasbIBaeT, Kak Ball NPoAyKT Uau ycnyra
pelmnnn peanbHyto Npo6remy. Keicbl — oAuH U3 caMblX KOHBEPTUPYIOLLMX TUMOB KOHTEHTA,
MOTOMY UTO OHM AAT COLMaIbHOE [A0KA3aTEeNbCTBO U NOKA3bIBAOT peasibHble pesyibTaThl.

CtpykTypa athdekTnBHOro case study: KOHTEKCT (KTO KNIMEHT U Kakasa 6bls1ia npobnema), npo-
uecc (Kak BHegpsanoch pellieHne), pesynsrat (KOHKPETHble LnMdpbl U METPUKN), BbIBOAbI (UTO

y3Ha/IM U UTO PEKOMEHYIOT).

dtan
Tun KOHTEeHTa

BOPOHKMU

MpuBnedyeHne Tpaduka,

Blog-cTtatbu Top / Mid 2000-4000 cnos
3KCMEepPTHOCTb
Whitepapers Mid / Bottom leHepauusa nMAoB, rnybuHa 15-30 cTpaHuy,
Case Studies Mid / Bottom CoupanbHoe foka3aTe/ibCTBO 2-5 cTpaHuy,
BebuHapbl Mid / Bottom Expertise, lead gen 45-60 MUHYT
ROI- VIHTepakTVBHbIi
Bottom O60cHOBaHMe NOKYMKK
Kas/IbKyNsATOpbI WHCTPYMEHT
Email-pacchbisiku All Mporpes., yaepxaHve 500-1000 cnoB
BeGuHapbl

Be6uHapbl — 3T0 hOpMaT, KOTOpbIi COUETAET IKCMEPTHOCTb U MHTEPAKTUBHOCTL. OHU NO03-

BOJIAKOT NOKas3aTb XMBOIo 3KCMepTta, OTBETUTbL Ha BOMPOCHLI ayaAnTopun n C06paTb KOHTaKThbl
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3aMHTEpPECOBaHHbIX y4YacTHMKOB. CpeaHuii BeGuHap reHepupyet ot 50 go 500 nmaos, B

3aBNCUMOCTKN OT TEMbI 1 NMPOMO.

KntoueBble a/1leMeHTbI YCMEeLWHOoro BebuHapa: aktyasibHas 1 npobnemHas tema, 3KCnepTHbI
CNuKep, WHTepakTMBHbIN hopmar (Q&A, onpockl), 3anucb AN NOCNeayLwero
ncnosnb3oBaHus, follow-up-cepusa Ansa y4yacTHUKOB.

3.3 Editorial Calendar

Editorial Calendar — 3TO MHCTPYMEHT NNaHNPOBaHMA KOHTEHTA Ha ropu3oHT OT 1 0 12 me-
cAueB. OH nomoraeT KOOPAMHUPOBATL CO3JaHNe KOHTeHTa, obecneynBarb 6asiaHc dpopma-

TOB U TEM, U N36exaTb cuTyaunn, Korga KOHTEHT CO3,EI|aéTCFI «BC/1ENYHO».

Ctpykrypa Editorial Calendar

Kaxxgas 3anuck B calendar fomkHa cofepxars:

» Tema: KoHkpeTHada Tema ctaTtbu, whitepaper, BebuHapa

» Tun KoHTeHTa: Blog, whitepaper, case study, webinar, video
* LleneBas personas: [1/19 KOro co3gaértca KOHTEHT

» 3tan BopoHku: Top / Mid / Bottom

* KnroueBble cnoBa: OCHOBHbIe K/loyeBble cnosa ansa SEO
* OTBETCTBEHHbII: KTO CO34aET KOHTEHT

e flepgnaiiH: Korga AomkeH 6bITb FOTOB

» KaHan pacnpocTtpaHeHus: [ae 6ygeT ony61MkoBaH

 CBA3aHHbIN CTA: Kakoe feiicTBre Ao/MKeH COBEPLUNTb YnTaTe b

YacTas owmnokKa

MHorue komnaHum cosgatoT editorial calendar Tonbko gns 6nora, 3abbiBasi o whitepapers,
BebMHapax, keiicax n email-paccbiikax. ShdekTrBHbI calendar f4o/KEeH NOKPbIBaTL BCE TUMbI

KOHTEHTAa N BCE€ KaHaJlbl.
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Mpouecc nnaHupoBaHUs

e Quarterly planning

Pa3 B kBapTas1 NPOBOAUTE CTpATErMyeckoe naaHnpoBaHue. Onpeaennte TeMbl, KOTopble GyayT
MOKPbIThI B CriefytoLlem kBapTasie. MNpuBSXUTE UX K BU3HEC-LIENSIM (3amycK NPOoAyKTa,
CE30HHOCTb, MHAYCTPUasIbHbIE COBLITUS).

e Monthly planning

Pa3 B MecsiL, yTouHsliTe nnaHbl Ha cneayowwmii mecsiy. Onpeaennte KOHKPETHbIE TEMbI,

OTBETCTBEHHbIX, ,qe,ﬂ,flaﬁHbl. YuntbiBaiite OaHHbIE NPOLWI0ro Mecsaua: 4Tto cpa60Tano, YTO HET.

e Weekly planning

Pa3 B Hefento NpPoBEpPSIATE CTaTyC KOHTEHTA B MPOU3BOACTBE. Y6eanTech, UTo BCE MAET No
rpacpviky. Onpegenute, ecTb /i Y3KMe MecTa uiv 61oKepbl.

3.4 KOHTeHT-n/1aH un 3Ttanbl

KOHTEHT-N/1laH — 3TO onepaumoHHbIN [OKYMEHT, KOTOPbI ONMCbIBAET MPOLECcC Co3faHus
KOHKPETHON eanMHuUbl KOHTEeHTa. B oTnuuve o1 editorial calendar, koTopblii nnaHupyeT

KOHTEHT Ha MecsiLibl Bnepés, KOHTeHT-M/1aH hoKycupyeTcs Ha OAHOM MPOEKTe.

JTtanbl COo34aHUA KOHTEeHTa

e Research (UccnepgoBaHune)

N3yuute Temy. MpounTaiite 5-10 NCTOYHMKOB. 3yunTe, YTO HaNMCaIn KOHKYPEHTHI.

Onpenenute yHUKanbHbIii angle. MpoBepsTe KtoyeBble crioBa. CobeprTe AaHHbIe U KelChl.

e Outline (CTpykTypa)

CocTaBbTe CTPYKTYpy cTatby. OnNpesesuTe OCHOBHbIE Pa3aesbl, NoApasaesibl, KoYeBble

Te3ncbl. Y6eamTech, YTo CTPYKTypa /IorMyHa 1 NOKPbIBAET BCE acnekTbl TEMbI.
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e Draft (HepHOBUK)

HanuwwnTte yepHoBuk. He perfection — ckopocTb. Vicnonbayiite Al-MHCTPYMEHTbI A/15
yckopeHus. POKyC Ha cogepxxaHun, He Ha ctune. Llenb: 80% rotoBHocTH 3a 50% BpemeHu.

O Review (PepgakTtypa)

OTpepakTupyiiTe TekcT. [poBepbTe dakTbl, Lpbl, CCbIIKA. YNyylunTe CTUAb U YATAEMOCTb.
Jo6aBbTe BU3yasibHble 3N1eMeHTbI (guarpaMmMbl, Tabnuubl, CKPUHLLOTbI).

e SEO Optimization

OnTrMKU3NpYIiTe AN NOUCKOBLIX CUCTEM. [Jo6aBbTe K/IOUEBbIE C/I0BA B 3aro/10BOK,

noA3aronoBKW, MeTa-onucaHue, alt-TekcTbl N306paxeHuii. NpoBepbTe BHYTPEHHNE CCbIKN.

e Publish (My6nukayus)

Ony6nukyiite KOHTEHT. [poBepbTe hopMaTMpoBaHMe Ha MOBUbHBIX YCTPOCTBax. HacTpoiiTe
UTM-meTkn 418 oTcnexmusaHmsl. AHOHCUPYIiTE B COLMasIbHBIX CETSX.

0 Promote (MpoaBuxeHune)

MpogpuraiiTe KOHTEHT Yepes BCe AOCTYMHbIE KaHasbl: email, counanbHble ceTu, paid promotion,
napTHépckue nnouwaaki. Cobupante 06paTHYH CBA3b U METPUKMN.

PekomeHpgauus

CpepgHee BpeMsi cO34aHMs OHOWN 3KCMepTHOM cTaTtbn — 8-12 yacoB. BebnHap — 20-30 yacoB
(c yyuéTom noAroToBkM 1 TexHuyeckol peanusaunm). Whitepaper — 40-60 yacos. MnaHupyiite
pecypcbl € YY4ETOM 3TUX AaHHbIX.

YeknucT ans rnaebl 3
[] Paspa6orTaiiTe KOHTEHT-CTPATErnio C NPUBA3KOIA K G13HeC-Lensm
[] Onpepgenute 3-5 0CHOBHbIX TUMOB KOHTEHTA /1 Balleil ayauTopu

[] CospaiiTe editorial calendar Ha kBapTas
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[] HacTpoiite npouecc co3aaHns koHTeHTa (workflow)
[] Onpegenute pecypchbl 1 GIOIKET Ha KOHTEHT-MapKETUHT

[[] YcrtaHosuTe baseline-meTpuku Ansa oTcnexusaHmsa nporpecca
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FMABA 4

Co3paHue 3KCnepTHOro KOHTeHTa
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4.1 NpuHuyunebl E-E-A-T

E-E-A-T (Experience, Expertise, Authoritativeness, Trustworthiness) — 310 ppeiimBOpK
Google Ansa oueHkM KavecTBa KOHTeHTa. s B2B-komnaHuii E-E-A-T KpUTUYECKN BaXKeH, No-
TOMY YTO MOUCKOBblE CUCTEMbI BCe 60/bLUE NPUAAT 3HAYEHMEe IKCMEePTHOCTU U aBTOPUTETY

aBTopa.

KomMnoHeHTbI E-E-A-T

KoMMoHeHT OnpepeneHne Kak ycunutb

Yka3blBaiiTe KOHKPETHbIE Kelicbl, NPOEKThbI,

Experience JInuHbIV onbIT aBTOpA
pesysnbsrartbl
} KBanudumkaums, ceptudpmkarsl, nyoamkaumm,
Expertise SKCnepTHOCTL aBTopa
BbICTYMN1€HUA
o ABTOpUTET aBTOpa/ YnomuHaHua B8 CMU, umMtMpoBaHus, 0T3bIBbl,
Authoritativeness .
cavita Harpagpl
. VICTOYHMKM JaHHbIX, NPO3paYyHOoCTb,
Trustworthiness [loBepne K KOHTEHTY

aKTYaJ1IbHOCTb

B B2B-cpeae E-E-A-T 0COGEHHO BaxKeH, NOTOMY YTO peLleHns NPUHUMAKOTCA Ha OCHOBE 3KC-
neptHocTn. T[lokynatens [OBepseT KOMMNaHuW, KoTopas AeMOHCTpupyeT  rnybokoe

NoOHNUMaHMe NpobnemMbl 1 NpeaaraeT 060CHOBAHHOE peLLIEHME.

Kak noBbicuTb E-E-A-T B KOHTEHTe

YKasblBaliTe aBTOpa. Kaxaas ctatba AO/HKHA MMETb aBTopa C MMeHeM, pOoTO, AO/HKHOCTbIO

1 KpaTkoli 6uorpadneii. 1o co3aaéT NPKBA3KY KOHTEHTA K peaslbHOMY 3KCNepTy.

Ccblnaiitecb Ha nepBuUYHbIe NUCTOYHUKN. |/|CI'IO]'II:>3yI7ITe opurmHasibHble UccnenoBaHnA, oT-
YETbl, CTATUCTUKY. YKasblBaTe NCTOYHUKN [aHHbIX. DTO MOBbIWAET OOBeEpPME N NOKa3bIBaET,

YTO KOHTEHT OCHOBaH Ha (baKTaX.

OGHOBNANTE KOHTEHT. AKTyaslbHOCTb — K/toueBOi hakTop AoBepus. PerynsipHo oGHo-
BNsiTE A@HHbIE, UMdPbI, NPUMEpPbI B CTAaPbIX CTATbsIX. YKasblBaiiTe faty 0GHOBIEHUS.
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My6nukyiite Kelcbl. PeanbHbie Kelicbl C KOHKPETHbIMU LMbpamn — nydiliee aokasartesib-
CTBO 3KCNepTHOCTU. MokasbiBaiTe npouecc, pesynsrarbl U BbIBOAbI.

dopwmyna E-E-A-T

E-E-A-T = JluyHbIl onbim + 3KkcriepmHocme + AsBmopumem + [Josepue

Bce KOMNOHEHTbI J0/MKHbI NPUCYTCTBOBATL OAHOBPEMEHHO. OTcyTCTBI/Ie OAHOro nogpbiBaeT

OCTaJ1bHbIE.

4.2 CTpyKTypa crtarteu

CTpyKTypa cTatbM — 3TO Kapkac, KOTOpbIii onpefensieT, Kak yitare/lb BOCNPUHUMAET WUH-
gopmaumto. MpaBusibHas CTPYKTypa ynpouwaeT HaBurauuio, NoBbIAeT BOBMAEYEHHOCTb Y
nomoraet SEO.

YHuBepcasibHasA CTpykTypa B2B-ctatbu

O 3aronosok (H1)

KOHKpPETHBIN, cogepXaTesibHbIiA, C K/T4eBbIM C10BOM. He «Kak ynydlinTs MapkeTuHr», a «Kak

YBENNYMTbL KOHBEPCUIO NNA0B Ha 40% 3a 3 MecsLa: NoLIaroBoe PyKOBOACTBO».

6 BeepgeHue (Hook)

3-4 ab3aua, KoTopble 3auUnTbIBalOT unTatens. Mpobrema — NocneAcTBUsl — PELLEHNE —

preview cTaTtbn. Llenb: 3anHTepecoBaTb HaCTO/IbKO, 4YTOObI YnTaTe b npoao/DKN.

e OcHoBHas yacTb (Body)

Pasgenbl n nogpasgesnsl ¢ H2 n H3 3aronoskamun. Kaxablii pasgen — 3aKOHYEHHast MbIC/lb.
Vicnonb3ayiTe cnnckn, Tabnuupl, callout-6okcel, step-boxes ans cTpykTypupoBaHus
NHhopmaLmu.
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O BbiBogbl n CTA

Pe3tome kntoyeBbIX Te3ncoB. KoHKpeTHble crieaytowme warn. CTA: ckayatb whitepaper,

3anncarbCa Ha AeMO, OCTaBUTb 3asBKY.

ANuvHa cTtaTteii no Tuny

Tun ctatbu PekomeHgyemas givHa Bpems uteHus
O630pHas cTaTbs 2000-3000 cnos 8-12 MuHyT
How-to pykoBoACTBO 3000-5000 cnos 12-20 MuHyT
CpaBHUTENbHBI 0630p 2500-4000 cnos 10-16 MuHyT
Keiic-ctagn 1500-2500 cnos 6-10 MUHYT
JInct nHCcTpymeHTOB 2000-3000 cnos 8-12 MuHyT

ViccnepoBaHus nokasblBaloT, UTO cTaTbM Ha 2000+ cnoB noay4varT B 3 pasa 6o/blie Tpadu-
Ka U B 5 pa3 6osblle CCbIIOK, 4YeM KopoTkMe cTatbl. OfHaKo A/iMHa [Oo/HKHa OblTb

0060CHOBaHHOI — He Ao6aBnAaTe BoAbl paan 06bEMA.

4.3 dopmy/bl 3aro/ioBKOB

3aronioBOK — 3TO NEPBbIA M 4acTO €AMHCTBEHHbIN WWaHC 3aMHTepecoBaTh unTtatens. ccne-
[0oBaHUA nokasbiBatoT, YTo 8 13 10 yenoBek ynTakT 3aro/1I0BOK, HO TOMbKO 2 13 10 npogon-

XakoT YTeHne. I'IpasmanbM 3aro/10BOK onpenesdeT, 6y,c|,eT N CTaTbA NpoynTaHa.

MpoBepeHHbIe hopMy bl 3aroioBKOB Ana B2B

0 dopmyna «Kak + Pe3ynbrar + Bpemsa»

«Kak yBennunTb KoHsepcuio nngos Ha 40% 3a 3 mecaua»
«Kak cokpaTtntb LK npogax Ha 25% 3a o4uH KBapTa»

«Kak aBTOMaTN3MpPOBaTb MApPKETUHT 11 CIKOHOMUTb 20 YacOB B Hefesto»
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e ®opmyna «Yucno + MpunaratensHoe + CylecTBUTE/IbHOE»

«7 cTparervii, kotopble yaBOSIT Ball Tpadvk 3a 6 MecsLeB»
«12 NHCTPYMEHTOB, KOTOPblE aBTOMATU3UPYHT MAapPKETUHI»
«5 oWNn60oK, KOTopble youBatoT KOHBEpPCUO B2B-caiiTa»

e dopmyna «Bonpoc + O6ewaHue»

«[lMouemy 73% B2B-komnaHuii TepsAT napl? BOT kak 3TO MCNpaBuTb»
«Balua cTparervs KoHTeHTa paboTtaetr? 5 NpM3HaKoB, YTO HET»

«[oToBbI K Al B MapkeTuHre? BoT 4TO HY>XHO 3HaTb B 2026

O dopmyna «Mposan - PelieHne»

«Bbl TepsieTe 30% N1A0B U3-3a 3TON OWNGKK. Kak eé ncnpaBuTb»
«Balwu 65101 He reHepupyeT Nnasl? BoT 5 NpUUnH 1 peLueHnsa»

«KoHBepcus ynana Ha 15%. Mowarosblii NaH BOCCTAHOB/IEHUS»

N36eraiiTe

KNukGelTHbIX 3aro/loBKOB, KOTOPbIE HE COOTBETCTBYIOT COflepXaHuio. «Bbl He noBepuTe, YTo
happened!» — 310 He B2B. B2B-3aro/ioBk/ JO/MKHbI ObITb KOHKPETHBLIMW, 06€eLLaTb peasibHyo
LeHHOCTb 1 COOTBETCTBOBATL COAEPXKaHNIO.

4.4 Storytelling B B2B

Storytelling B B2B — 370 He cka3ku. 3TO CTPYKTypa nojayn nHgpopmaumm, Kotopasa nomoraet
yuTaTesito MNOHATb KOHTEKCT, SMOLMOHA/IbHO BOB/IEYLCA M 3aMOMHUTL K/H0YeBble Te3nchl. Vc-
cnefoBaHnsA NoKasbiBakOT, YUTO UCTOPUN 3aNOMUHAKOTCA B 22 pas syulle, Yem qoakTbl.
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CTtpyktypa B2B-uctopumn

0 KoHTeKcT

OonuwmnTe cntTyaumio: KTo, rae, korga. «<Komnavms «TexHolMpom» — nponssoauTesnb
NPOMBbILLIEHHOTO 060PYA0BaHNA C BbIpYYKOi 2 mapg py6. n 500 cotpyaHukamu. B 2024 roay
CTOJIKHy/1acb € Npo6/1eMoii: npogaxkn ynanu Ha 15% npu pocte pbiHka Ha 8%.»

e Mpo6nema

Onpepenute 60neByto ToUKy. «lMprnunHa; yctapeswas CRM-cuctema He nossosnsna
3(hhEKTUBHO yNpaBsiTb BOPOHKOI nNpogax. MeHemkepbl Tpatuam 40% BpeMeHW Ha py4YHOIA
BBO[, [JaHHbIX BMECTO paboTbl C KIMEHTaMU.»

e PelwleHue

OnuwwmnTe, Kak npobnema 6bin1a pewweHa. «KomnaHus BHegpunia HoByto CRM ¢ aBToOMaTMYeCKOiA
00pabOoTKO AaHHbIX N MHTErpaumel ¢ MapKeTUHrOBbIMIN MHCTPYMEHTaMn. Ha aganTtauuto ywino
3 Hefenn BMeCTO MPOrHO3npyeMbIX 3 MecsLEeB.»

o Pe3ynbrar

Mokaxute KOHKPeTHble Lupbl. «B pesynsraTte: KOHBEpCHs N1AoB Bbipocna Ha 35%, cpeaHuii
yek yBenuuuncsa Ha 20%, Bpems 06paboTkn NMnaoB cokpaTnaock ¢ 24 o 2 yacos. ROI
BHeapeHus coctaBun 450% 3a nepBblil rofd.»

e Ypoku

M3BneknTe BbIBOALI AN unTaTens. «[naBHble BbiBOAbl: 1) HauHUTE C ayauTa TeKyLMX
npoueccos, 2) BHeapsiiTe noatanHo, 3) VamepsiiTe pesynsTtarthl Ha Kaxaom atane, 4) O6ydaiite
KOMaHAy napansiefibHo C BHEAPEHNEM.»

Mpumep storytelling B B2B

BmecTo «Hawa CRM yBenmumBaeT KOHBepCUo Ha 35%», NCMoNb3yinTe ncTopuio: «B sHBape
2025 roga koMmnaHus «J1ormcTmklpo» CTonkHynacb ¢ npobnemoii... Yepes 6 mecsiLeB
KOHBepcua Bbipoca Ha 35%. BOT Kak 3T0 NPON30LLIIO...»
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Yeknuct gna rnaebl 4

[l
[
[
[
[
[l

MpoBepbTe E-E-A-T Ballero KOHTeHTa rno BCem 4 KOMMOHEeHTaMm
Yb6eanTech, UTO Y KaXAO0W CTaTbM €CTb YKa3aH aBTop
Vcnonb3yiiTe yHMBepcaibHy CTPYKTYpY cTaTerl

MprMeHsiiiTe hopMy bl 3aro/IoBKOB A5 noBbiweHns CTR
[o6asbTe storytelling anemeHTbl B 50% KOHTEHTA

[MpoBepbTe, YTO 3aro/1I0BKM COOTBETCTBYIOT COLEPXKAHUIO

a7



FMMABA 5

SEO ana B2B KOHTeHTa
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5.1 KnioueBble cyioBa U ceMaHTU4YecKoe a4po

SEO B B2B nmeeT cBoto cneumdgmnky. B otanume ot B2C, rge KOHKYpPeHUmMs 3a BbICOKOYaCTOT-
Hble K/104eBble CM0Ba O4YEHb BbiCOKA, B B2B MOXHO HaiTh BO3MOXHOCTM B long-tail 3anpo-
cax ¢ BbicokuMm Commercial Intent. Kntoyesoe otnuumne: B2B-nonckosble 3anpoc13|?‘ 1FEK,
B A{K,n oTpaxatoT KOHKPETHYO GU3HEC-3aauy.

Tunbl KNKOYEBLIX C/10B B B2B

Tun Mpumep O6OBbEM KoHBepcus
Informational «4yTo Takoe CRM» Bbicokuii Hu3skas
Navigational «amoCRM nnyHbI KabHeT» CpepgHuii CpepHss
Commercial «yywas CRM ansa manoro 6usHeca» CpepgHuii Bbicokas
Transactional «Kynutb CRM cuctemy» Huzknii OueHb BbicOKas

B B2B kntoueBble cnosa ¢ Commercial Intent («ydlumnii», «cpaBHeEHUE», «0630p», <19 KOM-
naHnm») KOHBEPTMpPYIOT B 3-5 pas nyuuwe, yem Informational. OgHako Informational 3anpocel
BaXHbl A19 BEPXHEr0 YPOBHA BOPOHKU — OHU MPUBNEKAOT ayauTopuio 1 CO3Lat0T 3KCnepT-

HOCTb.

Mpouecc c6opa cemaHTUUYECKOrO sapa

o Brainstorm

CobepuTe KoMaHay (MapKeTVHT, NPOAaKM, NOAAEPKKA) M BbIMMLIMTE BCE C/I0Ba U (hpasbl,
KOTOpbIe UCMO/b3YIOT KNNEHTbI. 3yunTe BONPOChI B NOAAEPXKKY, TUKETbI, YaTbl, 0630pbI

KOHKYPEHTOB.

e MHCTpyMeHTbI aHan1n3a

Mcnonb3ayinte Ahrefs, SEMrush, Serpstat, Key Collector. 3arpy3nTte cTapToBbIi CNUCOK U
noslyunTe paclumpenms. NMpoaHanm3npyiiTe KOHKYPEHTOB: Kakune Kto4eBble C/1I0Ba OHU

NCMo/b3yT?
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e AHann3 noMckKkoBom Bblgayun

M3yunTe TOMM-10 No Kaxaomy KritoueBomy cnoBy. OnpeaennTte TUMN KOHTEHTA, KOTOPbINA

paHXnpyeTca: cTaTbu, NEHAMHIW, KaTaslorn. 3TO NMOMOXET MOHATb HAMepPEHUE NONCKOBUKA.

O Knactepusauus

CrpynnupyiiTe k/itlo4eBble C/I0Ba N0 TeMam U HamepeHusiM. OAVH knacTep = ofHa cTpaHuua. He
nbiTalics paHXMpoBaTb OAHY CTpaHuuy no 10 pasHbIM KfacTepam.

dopMyna ceMaHTUUYECKOro sigpa

Adpo = Informational (40%) + Commercial (35%) + Transactional (25%)

BanaHc 3aBMCUT OT HULLK U 3pesiocTy 6usHeca. Mosogble KomnaHumn 60sbLue PoKycupyroTes Ha
Informational, 3penbie — Ha Commercial n Transactional.

5.2 Knactepusauus Kno4yeBbIiX C/10B

KnacTtepusauusi — 3T0 npouecc rpynnupoBKM K/TOYEBLIX C/IOB MO TEMaM M HaMepeHMsIM Mno-
nckoBuka. MNpaBuibHas KnacTepusauusi onpeesnsier, CKoMbKo CTPaHWL, HY)XXHO cOo34aTb U
Kakast TemMa 6yaeT Ha Kaxaoi U3 HUX.

MeTtoabl knactepusauyum

Mo Tuny koHTeHTa (Top-10). AHanunsupyete TOI-10 no kaxaomy knvesomMy cnosy. Ecnn 7
13 10 pesynstatoB — ofgHu 1 Te xe URL, knoyeBblie cnosa npuHaanexar ogHoOMYy Kiactepy.
DTO0 caMmblii TOUHbIV METOA, HO TPEBYET BPEMEHM.

Mo cemaHTUYeckoMy cxopcTBy. Vicnosb3dyete NLP-anroputmbl Ana onpeneneHus ceman-
TUYECKOI 6nM30CTU K/UeBbIX Cr1oB. MIHCTpyMeHThl: Key Collector, Serpstat, Ahrefs. MeHee
TOYHbIN, HO 60/1e€ BbICTPbIN.

Mo HamepeHuUto. pynnupyeTe KoYeBble CnloBa No HamepeHuto: informational, commercial,

transactional. 3To 6a30Bas knacTepusaLus, KOTOPYH CTOUT NPUMEHSATL B NEPBYI0 oYepeab.
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Mpumep knactepusayuun ansa CRM-npoaykra

Knactep: «CRM ans manoro 6usHeca»

KnioueBble cnoBa: «crm ans masoro 6usHeca», «best crm for small business», «crm

cucTema Ans unx», «Crm HeAoporo A8 Manoro 6usHeca», «crm Aaa 10 cOTpyAHUKOB
Tun KoHTeHTa: CpaBHUTENbHbIV 0630p (listicle)
O6BEM: 3000-4000 cnos

CTA: CkauaTb yek-nucT Bblbopa CRM

KnacTep: «aBTOMaTu3ayusa MapKeTUHra»

KnioueBble cnoBa: «aBToOMaTu3auusi MapkeTuHra», «marketing automation 4to 31O,

«KakK aBTOMaTtu3npoBaTb MapKETUHI», KMHCTPYMEHTbI aBToMaTu3aumm MapKkeTuHra»
Tun KoHTeHTa: How-to pyKoBOACTBO
O61Bbém: 4000-5000 cnos

CTA: lNonpo6oBatb 6ecniaTHbIil UHCTPYMEHT

Kaxxapli knactep — 3T0 oTAeNbHas CTpaHuua, Kotopas onTUMU3MpoBaHa nog rpynny Css-
3aHHbIX K/IIOYEBbLIX C/I0B. DTO NO3BOJIAET NOKPbLITL 60/1bLUE 3arnpOoCOB U MOBbLICUTbL LUAHCHI Ha
nonagaHve B TOMM-10.

5.3 BHYTpeHHAA nepeniMHKOBKa

BHYTpeHHAA nepesiMHKoBKa — 3TO OfHa U3 cambIX HefooLeHEHHbLIX SEO-TakTuk B B2B. lNpa-
BUNbHAsA NepenuHKoOBKa pacnpefenser «Bec» CTpaHul, nomoraet MOUCKOBUKaM MNOHATb

CTPYKTYpY caiiTa 1 ynydaeT nofb30BaTe/IbCKUiA OMbiT.

MpUHLMNbI BHYTPEHHEH NnepesIMHKOBKU

Mepapxuueckasa CTpyKTypa. [NaBHas cTpaHuua — KaTeropuy — NoakaTeropum — CcTaTbul.

KaxAaplli ypOBEHb CCbIIAETCS Ha BbILLIECTOALLMIA Y HAXECTOSILLMIA.
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KOHTEKCTHbIe CCbIIKU. CCbINIKM [0/MKHbI OblTb B KOHTEKCTE TEKCTa, a He B doyTepe unu
caiig6ape. Ccbinika B NpeaioxeHnn «Kak nokasaHo B HalleM UcciefoBaHWN KOHBEPCUN...»

LueHHee, 4YeM CCbl/IKa B CnnckKe «YuTaiite Takke».

AHKOP-TEKCT. Vicnonb3yiitTe onucatesibHble aHKOPbl, @ He «4uTaTb Jasiee» UM «HaXMUTE
3[1eCb». AHKOP [0/HKEH ONUCLIBATL COAepXXaHne LeneBoit CTpaHnLb.

PacnpepeneHue ccbiNok. He ccbinaiitTecb CO BCex CTpaHul, Ha oaHy. Pacnpegensiite
CCbI/IKU PaBHOMEPHO, Co3AaBasi «web» B3auMHbIX CCbI/IOK MEX/Y CBA3AHHLIMU CTPaHULLaMM.

TakTuka Topic Clusters ansa nepesiIMHKOBKU

Topic Clusters — 310 Mofenb opraHn3auny KOHTEHTa, NPY KOTOPOi LieHTpasibHas cTpaHmua
(pillar page) ccblnaetcsa Ha cBsi3aHHble cTaTbW (cluster pages), U Hao6opoT. ITO CO3AAET

CEMaHTMYECKYIO CBS3b MeX/y CTpaHuLamu 1 noBbiaeT aBTopuTeT pillar page.

0 Onpepgenure pillar topic

BbiGepuTe LWMPOKY TEMY, KOTOpas SIBASIETCS KMKYEBO 414 Bawero usHeca. Hanpuwvep:
«KoHTeHT-MapkeTuHr gnsa B2B», «ABTomMartmsaumsa mapketuHra», «CRM-cuctemsl o
6usHeca».

e Cospaire pillar page

Hanuwnte comprehensive guide no teme (3000-5000 c/ioB). 310 BYAET LieHTpasibHas

CTpaHunua, KoTopasd NoKpbIBa€T BCE aCNeKTbl TEMbl Ha BbICOKOM YPOBHE.

e Cospgaiite cluster pages

[ns kaxgoro nogpasgena pillar page co3gaite oTAeNbHYIO CTaTblo C YIyONEHHBIM aHa/TM30M.
Kaxxgas cluster page ccbinaetcs Ha pillar page v Ha 2-3 cBA3aHHbIe cluster pages.

O CBaXute BCce CTpaHuLbl

Yb6eautech, UTO BCe cluster pages ccblnatTes Ha pillar page (C onvcartenbHbIM aHKOPOM), a
pillar page ccbinaetcs Ha Bee cluster pages. [Jo6aBbTe KOHTEKCTHbIE CCbI/IKM Mexay cluster
pages.
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Pe3ynbrar

Komnanus, BHegpuBLiasa moaens Topic Clusters, yBenunna opraHmyeckuii Tpadmk Ha 127% 3a
6 MecaueB. CpegHaa No3numua no KNKYeBbIM C/10BaM Bbipocsia ¢ 23 40 8. KonnyecTtso
NHAEKCUPYEMbIX CTpaHUL, BbIPOC10 Ha 40%.

5.4 Topic Clusters

Topic Clusters — 3T0 He TO/IbKO TaKTUKa NEPEesIMHKOBKU, HO U cTpaTernyeckuii noaxoq K op-
raHM3auMm KOHTeHTa. BMecTo Toro 4tobbl Co3aBaTb M30/IMPOBAaHHbIE CTaTbM, Bbl CO3aéTe

9KOCUCTEMY KOHTEHTA, I[le Kaxaas CTaTbsa NOAAEPXUBAET Apyrue.

Tunbl Topic Clusters

KomneTteHcHbIW KnacTep. Pillar page: «lMonHoe pykoBoacTBo no B2B-mapkeTuHry». Cluster
pages: «SEO pna B2B», «Email-mapketnHr gna B2B», «Linkedin gna B2B», «ABM-
cTparernm». Kaxgasa ctarbst — 3KCNepTHbIA pa3bop 04HOro acnekra.

Mpo6nemHbliii kKnactep. Pillar page: «Kak yBenmuntb KoHBepcuto nuaoB». Cluster pages:
«OnTumunsaums neHouHros», «A/B TectupoBaHue opm», «Lead scoring», «Follow-up

cTpaternn». Kaxaas ctaTbsl peliaeT ofgHy KOHKPETHYH Npobnemy.

MHcTpyMeHTanbHbI Knactep. Pillar page: «/lyylume WHCTPYMEHTbI AN MapKETUHra.
Cluster pages: 0630pbl KOHKPETHbIX MHCTPYMEHTOB, CPaBHEHWS, MHTErpauun. Kaxaas cratbs

— 0630p 04HOr0 MHCTPYMEHTA.

Mpouecc co3gaHusa Topic Cluster

Ortan Bpewms Pesynbrar

1. VicchepoBaHune Tembl 2-3 gHA Cnuncok 15-25 cBA3aHHbIX TEeM

2. Keyword research 2-3 oHA KntoueBble c/10Ba o151 KaX40N TeMbI

3. CosgaHue pillar page 5-7 gHen Comprehensive guide (3000-5000 cnioB)

4. Co3gaHue cluster pages 15-20 gHeit 5-10 cTtarein no 2000-3000 cnioB

5. MNepenuHkoBka 1-2 oHA CBs3aHHbIe CCbI/IKM MeXay BCeMU CTpaHuLamm

6. NpoaswxeHue HenpepbiBHO Tpadwmk, cCbinkn, Nnapl
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Yeknuct gna rnaebl 5

Cobepute cemaHTnyeckoe 54p0 (MMHMMYM 500 KtoYeBbIX CMOB)
MpoBeanuTe KNnacTepusaumio No TUMy KOHTEHTa

Onpegenute 3-5 pillar topics g9 Bawein HAWN

Co3spaiite MMHUMasibHYH0 Mogenb Topic Clusters (1 pillar + 5 cluster pages)

MpoBeanTe ayauT TeKyLleih BHyTPEeHHel nepesiMHKOBKM

O o o o o o

HaCTpOIZTe oTCcnexneaHne I'IO3I/ILI,I/IVI Nno K/1lo4eBbIM C/10BaM
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PacnpocTtpaHeHue u npoaBumxeHue
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6.1 Distribution Channels

Co3gaHne KOHTeHTa — 3TO TO/IbKO MOMIoOBMHA ycnexa. bes cncteMHoro pacnpoctpaHeHus
[lake camblii TyYLnin KOHTEHT OCTaHeTCA He3ameuyeHHbIM. Mpasuno 80/20 B KOHTEHT-MapKe-

TnHre: 20% BpemMeHn TpaTuTca Ha co3gaHune, 80% — Ha nNpoaBuKeHune.

KaHanbl pacnpoctpaHeHusa B2B-KOHTeHTa

Kanan AdcpekTBHOCTL  CTOMMOCTb Moaxogut ana

SEO (opraHunyeckuia Hwnzkas Blog, whitepapers,
Bbicokas .

MOWUCK) ([oNrocpoyHo) guides

LinkedIn Bbicokas CpegaHss Bce tunbl B2B-KoHTEHTA

Lead nurturing,

Email-pacchbisiku OueHb BbICOKast Hunzkas
06HOBNEHNSA
Paid promotion CpegaHsis Bbicokasi Lead gen, webinars
OKCMEepPTHbIV KOHTEHT,
Telegram CpepfHss Hunskas
HOBOCTMU
OGy4yaloLLnii KOHTEHT,
YouTube CpepHsas CpepHsas
0630pbI
MapTHépcKkue .
CpepHsas CpepHsas [ocTeBble NOCThI, KeNChl
naowankm

KntoueBoii npuHUMn: He nbiTaliTecb NOKPbLITb BCE€ KaHa/lbl. Bb|6ep|/|Te 2-3 OCHOBHbIX U” cae-

nainTte nx MakcumasibHo adpdpekTuBHbIMU. CO BpeMeHeM [06aB/siiTe HOBble KaHaslbl.

MpuHuun «Content Repurposing»

Content Repurposing — 3T0 npakTuka nepepaboTky O4HOI0 KOHTEHTa B HECKO/IbKO ddopmMa-
TOB. Hanpumep, oavH whitepaper MOXHO npeBpaTuTb B: ceputo 13 5 6nor-crartei, cepuio U3
10 LinkedIn-nocTtos, BebuHap, NoAxKacT-anu3on, ceputo email-paccblsiok, MHorpadumky.

OTO nNo3BOMAET nonyynTb MaKCUMasibHYHO OTAa4yy OT KaXAoro CO3aHHONo KOHTEHTa W
NOKPbITb HECKO/1IbKO KaHaU10B OAHUM YCUJTNEM.
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MHOXUTeNIb KOHTEHTa

1 whitepaper — 5 cmamel + 10 nocmos + 1 sebuHap + 3 email + 1
UHpocpapuka

310 20 eguHNL, KOHTEHTA U3 O4HOIo UCXoAHUKa. MHOXUTENb: 20X.

6.2 LinkedIn-mapkeTuUHr

LinkedIn — ocHoBHoI kaHan B2B-mapketuHra. 80% B2B-nnaoB, reHeprpyeMbliX Yepes coLm-
a/ibHble ceTn, npuxogutca Ha LinkedIn. 310 He npocto nnardopma A8 nybnukauum

KOHTEHTa — 3TO coumasibHas CeTb, rAe NPUHNMAKTCA GU3HEC-peLLeHms.

Crparterusa LinkedIin ana B2B-koMnaHui

0 NuyHbIi npocunb

OnTumMu3MpyinTe Npodnsb: NPOgIECCHOHA/IbLHOE (DOTO, MHGDOPMATMBHbIV 3aro/I0BOK (He
«Marketing Manager», a «IloMmorat B2B-komnaHuaMm yBennumsaTb /inbl YePes KOHTEHT-

MapKeTI/IHr»), onncaHme c K/iro4eBbIMM cnoBamu, pekoMmeHaaunn.

e KopnopatnBHasa cTpaHuua

PerynsipHo ny6nukyiTe KOHTEHT (3-5 pa3 B Hegento). icnonb3yinte pasHble oopmaThbl:

TEKCTOBbIE NOCThbI, AOKYMEHTHI, BUAEO0, ONpOChHI. OTBevaiiTe Ha KOMMEHTapuu.

e Employee Advocacy

BoBnekaiiTe cOTpyAHVKOB B MPOABWXEHME KOHTEHTA. Co3aaiiTe nporpammMy advocacy:
06yueHue, WwabnoHbl NoCToB, MoTUBaLVMsA. COTPYLHVKM B cpeaHeM umetoT B 10 pas 6osbLue

NoANMCYMKOB, YeM KopropaTuBHasi cTpaHuLa.
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O Linkedln Ads

Vcnonb3yiiTte LinkedIn Ads ans TapreTyHra no ponsiM, otTpacnsm, pasmepy KoOMnaHuu.
CtoumocTb Knuka Bbicokas ($5-15), HO KoHBepcus B B2B-nnabl 3Ha4YMTEbHO Bbille, YeM B
Facebook.

Keiic LinkedIn

B2B-komnaHus, ontumusvposasLias LinkedIn-ctpaTervio, yBenuuuna reHepauuio nnaos Ha
250% 3a 6 mecsues. CpegHuin CTR nocta Bblpoc ¢ 0.8% a0 3.2%. CToMMOCTb nga CHU3nIach
Ha 40% no cpaBHeHuUto ¢ Google Ads.

6.3 Email-mapkeTuHr

Email-mapkeTvHr — 310 camblii ahheKTUBHbIA KaHan ANns nporpesa v yaepxaHus B2B-kiu-
eHToB. CpegHuii ROI email-mapkeTuHra coctasnset $36 Ha Kaxablil BNOxeHHbIn $1. B B2B-
cpege email 0Co6eHHO 3hDEKTMBEH, MOTOMY 4TO OH MO3BOMISIET MEPCOHAIN3NPOBATb
o6LLeHne N NporpeBatb /IMAbl Ha NPOTSXEHUW BCEro LKA Npogax.

Tunbl email-kamnaHuii B B2B

Welcome-cepusa. 5-7 nucem nocse NOANUCKMA Ha paccbliiky. 3HaKOMCTBO C KOMMNaHuei, no-

Ne3HbIli KOHTEHT, NOCTENEHHbI NPOrpeB A0 KOMMEPYECKOr0 NPeasioKeHUs.

Nurture-cepusa. PerynsapHbie nucbMa C 3KCNepTHbIM KOHTEHTOM. HOBOCTUK oTpac/nu, KEeWnchl,
nccnefoBaHud, npurnaweHnsa Ha meponpuaTtna. Yacrora: 1-2 pa3a B HeAENO.

Product/Service email. [lucbma o npogykte nnu ycnyre. He «kynute», a «BOT KakK 3TO pe-

LaeT Bally npobnemy». Keicbl, ROI-KanibKynaTopbl, NpUrialeHns Ha 4emMo.

Re-engagement. TuicbMa AONA  «CNAWMX» MNOAMUCYMKOB. HanoMuHaHWe O LeHHOCTH,
crneuuanbHble NPeaIoXeHns, 0630p N3MEHEHMWIA.

MeTpukn email-mapkeTuHra

MeTpuka B2B cpepHAasn Xopoluunii nokasaresb

Open Rate 21-25% 30%+
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MeTpuka B2B cpepgHss Xopowuii nokasaTtesnb
Click Rate 2.5-3.5% 5%+

Conversion Rate 2-5% 8%+

Unsubscribe Rate 0.2-0.5% <0.2%

6.4 Paid promotion n ABM

Paid promotion — 3T0 yCKOpUTE/Ib KOHTEHT-MapKeTUHra. B oTiMume oT opraHn4eckoro pocTa,
paid-kaHanbl OatT MIHOBEHHble pe3y/ibTaTbl, HO TPebyoT UHBecTUUWA. B B2Bpaid-kaHanbl
NCNoNb3yKTCA ANK: rTeHepaunun nuaos, NpoaBXeHna whitepapers n BebuHapoB, TapreTnpo-
BaHHOro Nokasa KOHTEeHTA K/1loUeBbIM NNLAaM, peTapreTuHra.

Paid-kaHanbl gnsa B2B

CtonmocTb
TapreTuHr Mopxopaut ansa
K/InKa
KntoueBble cnoBa, Commercial/Transactional
Google Ads $3-15
aygutopun 3anpocel
LinkedIn Ads $5-15 Ponb, otpacnb, pasmep Thought leadership, lead gen
Facebook Retargeting, brand
$1-5 VIHTepecsl, noBeaeHne
Ads awareness
YouTube .
g $0.10-0.30 AyauTtopusi, TEMbI OGy4varLLnii KOHTEHT
S

Account-Based Marketing (ABM)

ABM — 3TO noaxof, Npu KOTOPOM MapKeTUHIOBbIE YCUINS (DOKYCUPYIOTCSI HA KOHKPETHbIX
LleneBbIX KOMMaHusAx (accounts). BMecTo Toro 4to6bl NpuBeKaTh WMPOKY ayauTOPULO, Bbl
co34aéTe NepCcoHaIN3NPOBAHHbBI KOHTEHT /151 KOHKPETHbIX KOMMaHWA.
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0 OnpegeneHuve UeneBbiX aKKayHTOB

Vcnonb3yiite ICP anst onpeaenexmns 50-100 ueneBbix KOMNaHuia. Mpuoputnsnpyiite no
pasmepy, NOTeHUMabHOM LLEHHOCTUN, BEPOSTHOCTU KOHBEPCUU.

9 Research akkayHTOB

V3yunTte Kaxxayo KoMnaHuio: CTPYKTYpY, 60nn, TeKylmne MHCTPYMEHTLI, noc/iegHne HOBOCTH,

KntoueBbIx vl Cobepute gaHHble u3 LinkedIn, oTpac/ieBbix OTYETOB, HOBOCTENA.

e MepcoHannsayua KOHTEeHTa

Cospaiite NepcoHaIM3MPOBAHHbIA KOHTEHT: OTYETLI C aHA/IM30M KOHKPETHOW KOMMNaHuu,
pekoMeHAaLMN N0 pPeLLeHN0 UX NPO6IeM, KeACbl N3 X 0TPaC/IN, UHANBUAYaNbHbIe
npuUrnaweHns Ha MeponpusTUs.

0 Multi-channel outreach

Wcnonb3yiite Heckonbko kaHanoB: LinkedIn (nnyHble coobLueHuns), email

(nepcoHanuanpoBaHHble NcbMa), Eah, NoAapKu. Liens: 5-7 kacaHuii yepes pasHble KaHaslbl.

ROI ABM

CpepgHuii ROl ABM-cTtpateruii coctaBnsieT 300-500%. KomnaHum, ncnonbayowme ABM,
nosnyyatoT Ha 208% 60/1bLLIE MAPKETUHIOBOIO goxoda. CpegHuii pasmep CAenku yBenmyinBaeTcs
Ha 50-100%.

Yeknuct ansa rnasbl 6
[] Onpegenute 3 OCHOBHbIX KaHas1a pacnpoCcTpaHeHus
HacTpoiite npouecc content repurposing

Ontumunampyiite LinkedIn-npodousib 1 KOPNopaTUBHYH CTpaHULY

[

Cospgaiite email-cTpartervto ¢ nurture-cepusiMm

[

Onpepennute 20-30 uenesbix akkayHToB a1 ABM

[
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[] HacTpoiite paid-kamnaHny Ans NPOABIKEHUS K/TIOYEBOTO KOHTEHTa
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N3mepeHue ROI
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7.1 KnroueBble MeTPUKU

M3mepeHne ROI KOHTEHT-MapKeTUHra — ofHa 13 camMbIX C/I0XHbIX 3a4a4 B B2B-mapkeTuHre.
B otnnume ot e-commerce, rae KOHBepCUa NPOUCXOANT MTHOBEHHO, B B2B-koHTeHT-mapke-
TUHIe MexXay NepBbiM KacaHWeM 1 CAENKOM MOXET nNpoiTn 3-12 mecsaues. 3To Tpedyet multi-

touch aTpubyummn 1 JOATOCPOUHOMO NOAX0AA K U3MEPEHMUIO.

MeTpuku no atanam BOPOHKU

dtan MeTpuku LleneBble noka3arenu
Awareness Tpaduk, oxBart, yHUKasIbHble NOCETUTENN +20% KB/KB
Engagement Bpewms Ha caiite, rny6uHa npocMoTpa, bounce rate > 3 MUH cpefiHee BpeMs
Lead Gen Konuuectso nuaos, CTR copm, conversion rate 3-5% conversion rate
MQL Konuuecteo MQL, MQL/Lead ratio 20-30% MQL/Lead

SQL KonuuectBo SQL, SQL/MQL ratio 50-70% SQL/MQL
Deals KonuuecTBo caenok, cpegHnii yek, win rate 20-30% win rate

YacTas owinbKa

MHorve KomnaHu N3MepsitoT TOMbKO TPAGIMK 1 KOTMYECTBO INA0B, UTHOPMPYS KAYECTBO NNA0B
N NX KOHBEPCUIO B cAenkn. Tpadmk — 3To vanity metric. ®oKycupyinTecb Ha MeTpuKax, KoTopble
CBsi3aHbl C BbIPY4KOM.

dopmyna ROI KOHTEHT-MapKeTUHra

ROI = (Joxo0 om kOoHMeHma - 3ampamasl Ha KOHMeHm) / 3ampamsl Ha
KoHmMmeHm x 100%

[loxon, OT KOHTEHTA BK/IHOYAET: BbIPYUKY OT NINAOB, NPUBEUYEHHbLIX YEPE3 KOHTEHT, S3KOHOMUIO
Ha CTOMMOCTW NPUBIEYEHUA (ecnn opraHuvecknii Tpadinmk 3ameHsieT paid), yBenuueHue

cpefHero yeka (ecsim KOHTEHT BivseT Ha upsell/cross-sell).
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3aTtpaTtbl Ha KOHTEHT BK/IOUAIOT: 3apnsiaThl KOHTEHT-KOMaHfbl, CTOMMOCTb WHCTPYMEHTOB,
paid promotion, BHeLLHME ycnyrn (aBTopbl, An3aiiHepbl), BpEMS 3KCNEepPTOB Ha CO3/aHNe KOH-
TeHTa.

BeHumapku

CpegHuii ROl KOHTEHT-MapKeTuHra B B2B coctaBnset 300-500%. Jlydlume KomnaHum
pocturaot ROI 800-1200%. MNepurog okynaemocTu: 6-12 mecsueB.

7.2 Mopgenu atpudyuun

ATpnbyuma — 3TO npouecc onpefeneHna Bkaga Kakaoro kacaHusa (KOHTeHTa) B KOHBeEp-
cuo. B B2B, rae uMkn npogax A/IMHHbIA N BK/IOYAET MHOXECTBO KacaHWui, npaBu/ibHas
aTpubyuns KpUTUYECKN BaxKHA.

Moaenu aTpudyuumn

0 First-Touch

100% 3acsyrv nprvcBavBaeTcsl NepBOMy kacaHuto. [MpocTast MoAesb, HO HE YUMTbIBAET NPOrpeB

1 nocriefyoume KkacaHusi. NMogxoant Ansi OLEHKM BEPXHETO YPOBHSI BOPOHKU.

e Last-Touch

100% 3ac/nyrv nprucBavBaeTcs Noc/ieiHEMY KacaHuio nepes, KoHBepcuein. Takke He yunTbiBaeT
nporpes. MoAXoAWT AN OLEHKM KOHBEPTUPYHOLLIETO KOHTEHTA.

e Linear

3acnyru pacnpeaensioTcs NOPOBHY MEXAY BCEMM KacaHUSIMU. YUMUTbIBAET BCE KacaHUsi, HO He
pasfimyaeT Ux BaXHOCTb.

O Position-Based (U-Shaped)

40% — nepBomy kacaHuto, 40% — KoHBepTUpYoLeMy KacaHnio, 20% — ocTaslbHbIM.
BanaHcupyeT mexay nprBfeyYeHNEM 1 KOHBEPCUEN.
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e Time-Decay

3acnyrm ymMmeHbLIAaTCs NPONopLMOHaIbHO BpeMeHn A0 KoHBepcun. Bonee nosaHne kacaHus

nony4atoT 60/bLie 3acyr. MoAXoauT ANS A/IMHHBIX LMKI0B NPOAaX.

e Data-Driven

Mogens, O6yLIEHHaFI Ha BalUuX AaHHbIX. Vicnonb3yeT MallnHHoe 06y‘—IEHI/Ie ansa onpeneneHnd

BKNaga Kaxaoro kacaHusl. Camas TouHasi, Ho TpeGyeT A0CTaTOUYHOro 06bEMA AaHHBIX.

PekomeHpauus: HauHuTe ¢ Position-Based mogenu, a no mepe HakonneHus AaHHbIX Nepexo-
Avte Ha Data-Driven. KnioueBoe — HavyaTb M3MepATb, faXe ec/iv MOAEe b HECOBEPLLEHHA.

7.3 Lead Scoring

Lead Scoring — 310 MeTo, NpcBOeHNs 6as1/10B /injaM Ha OCHOBE VX MOBEAEHWA N XapakTe-
PUCTUK. 3TO NO3BOMSET NPUOPUTUINPOBATL /INAbI U HAMPaBUTb PECYPChbl NMPOAaX Ha CaMblX

«ropAYnX» KaHaMaoaToB.

Tunebi lead scoring

Explicit scoring. basinbl npucBanBarOTCA Ha OCHOBE AaHHbIX, KOTOpble A NpefocTaBun:
[O/MKHOCTb, pasMep KoMmnaHuwn, otpacnb, O6topxker. Mpumep: CFO B komnaHun 100+

COTPYyAHMKOB = +20 6a/10B.

Implicit scoring. Bannbl NpucBanBatOTCA Ha OCHOBE MNOBEAEHUSA: NOCELLeHMe caiTa, cKkadu-
BaHue whitepaper, npocmoTp AemMo, oTkpbiTe email. Mpumep: ckavan 3 whitepapers = +15
6annos, npocmoTpen agemo = +30 6a110B.

Negative scoring. Bansibl BbIUNTAKOTCA 3@ HexenartenbHoe NnoBefeHune: noceLleHne cTpaHu-

ubl «Kapbepa», ckaumBaHue CTyAEeHUYECKOro railfia, H13kasa AO/HKHOCTb. Mpumep: CTYAEHT =

-50 6annos.
AeiicTBne Bannbl OGocHOoBaHue
Ckauan whitepaper +10 VHTepec Kk Teme

MoceTtun cTpaHuyy LeH +25 Commercial intent
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JeiicTBue Bannbi OGocHOBaHNe

3anpocun gemo +50 BbiCcokunin nHTEpec

OTKpbIN 5+ emalil +15 BoBnevyéHHOCTb

CFO/CEO +20 Jnuo, npuHnmaroLLiee pelleHve
Komnanua > 100 yen. +15 Moaxoaut nog ICP

CrpaHuua «Kapbepa» -50 He knueHT

nOpOTOBbIe 3Ha4YeHus

Lead (0-50) - MQL (50-100) - SQL (100-150) — Opportunity (150+)

MoporoBble 3HAYEHNUs ONPEeAeNsTCs UHANBMAYa/IbHO Ha ocHoBe aHann3aff L ¥dE. PerynsapHo
KOPPEKTUPYIATE MOPOTH.

7.4 'HCTPYMEHTbI aHaJTUTUKN

Ansa n3vepennsa ROI KOHTeHT-mapkeTuHra Heobxoaumm technology stack. BOT OCHOBHble

MHCTPYMEHTLI N NX POJib:

Kateropusa MHCTpYMEHTbI Ha3sHayeHue

Web Analytics Google Analytics 4, Matomo Tpadhuk, noBefeHne, KOHBEPCUM
Mo3nuwnu, KNYeBbIE C/10Ba,

SEO Ahrefs, SEMrush, Serpstat
CCbIJIKM

CRM HubSpot, amoCRM, Salesforce YnpaBneHve nugamun n caenkamm

Marketing HubSpot, Marketo, ) )

} ] ] Email, lead scoring, nurture
Automation ActiveCampaign
Call Tracking Callibri, Calldoor OTcnexvBaHne 3BOHKOB

BI Tableau, Power BI, Looker Busyanusauus n OTYETHOCTb
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PacnpocTpaHEéHHasA ownoka

He nbiTalitecb BHeAPUTbL BCE MHCTPYMEHTbI cpasy. HauHnTe ¢ 6a3oBoro Habopa: Google

Analytics + CRM + Email-nnatdgopma. No mepe 3penoctu Ao6aBnsanTe MHCTPYMEHTbI.

Yeknuct ansa rnaebl 7

OnpepgenuTte Kt4YeBble METPUKN 4151 KXKA0r0 aTana BOPOHKM
Hactporite multi-touch atpnbyumto

Cospgavite mogens lead scoring

HacTpoiiTe MHCTPYMEHTbI aHa/IUTUKK

Cospaiite gawb6opa ans orcnexmsaxHms ROI

O O O O o d

MpoBeanTe nepBbiiit pacyéT ROI KOHTEHT-MapPKETUHTa
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NHCTPYMEHTbI U aBTOMaTU3aLus
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8.1 CMS un pepaktopbl KOHTEHTA

CMS (Content Management System) — 3TO OCHOBa TEXHUYECKOIr0 CTEeKA KOHTEHT-MapKeTUH-
ra. Beloop CMS BMsieT Ha CKOPOCTb CO3faHust KOHTeHTa, SEO-BO3MOXHOCTU, YA06CTBO

peaakTMpoBaHUsi U MaclLTabrpyeMoCTb.

Tunbl CMS ana B2B

Mntocobl MuHycCbI
MOKOCTb, NNarvHbl, Be3onacHocCTb,
WordPress Open-source
€0o06LecTBO Npon3BOAUTENBHOCTb
Headless/ . CTOMMOCTb, C/IOXHOCTb A1
Webflow i [nsaliH, ckopocTb, SEO
Visual KOHTEHTa
HubSpot ) )
cMS All-in-one WHTterpauusa ¢ MA, CRM CtoumocTb, vendor lock-in
Contentful Headless API-first, ruékocTb TpebyeT paspaboTumka
Ghost Headless CkopocTb, unctoTta, SEO OrpaHnyeHHble BO3MOXHOCTU

[ns 6onbwmHcTBa B2B-koMnaHuin WordPress ocTtaéTtca onTuMmasibHbIM BbIGOpOM 6narogapsi
6anaHcy rmékocTn, CTOMMOCTU U 3KocucTemMbl. OHaKO ec/in Bbl uLeTe nHterpauunio ¢ CRM u
MA, paccmoTpute HubSpot CMS.

KntoueBble Tpe6oBaHus K CMS

* SEO: meTa-Teru, canonical URLs, sitemap, schema markup
* CKOpPOCTb: Bpems 3arpy3ku < 3 cekyH[,

e ABanTUBHOCTbL: mobile-first gn3aiiH

* BesonacHocTb: SSL, perynisapHbie 06HOB/IEHUA

* MuTerpauymn: CRM, email, aHanimtuka

* UGC: chopMmbl, KOMMEHTapuu, aBTopusaums
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8.2 Marketing Automation nnartdopmbl

Marketing Automation (MA) — 3TO TEXHONOIMK, KOTOPble aBTOMATU3NPYIOT MapKeTUHIOBbIE
3agaun: email-paccbinku, lead scoring, nurture-cepun, petapreTuHr, oTYETHOCTL. MA No3Bo-

naeTt MaCLIJTaGI/IpOBaTb KOHTEHT-MapPKETUHT 6e3 nponopunoHasIbHOro poCta KoOMaHAbl.

CpaBHeHue MA-nnatcdopm

Mnatcopma CtoumocTb Bo3moXHOCTU Moaxogut ans
$800-3200/ CRM, CMS, MA, CpepaHuii busHec, all-in-
HubSpot
mMec aHanuTuka one
ActiveCampaign $149-259/mec Email, automation, CRM Marblin 613Hec
Enterprise, ABM, .
Marketo $1000+/mec KpynHbIii 6u3Hec
aHannTrKa
SendPulse $9.85-250/mec Email, SMS, chatbots Manbliin 6usHec, CHI
Brevo $25-65/mec Email, CRM, automation CrapTtanbl, Masnblii 6U3HEC

ROI Marketing Automation

CpepgHuii ROl MA-BHeapeHust coctaBnsieT 331%. Komnanun, ncnonbayrowme MA, nonyyarot Ha
451% 605bLUE KBaNNMUMPOBaHHbIX NMA0B. Bpems Ha 06paboTKy /IMA0B COKpaLaeTcsa Ha
80%.

KntoueBble pyHKUMU MA AN KOHTEHT-MapKeTUHra

Email automation. ABTomaTyeckue cepuv NMCeM Ha OCHoBe noBeaeHust nuaos. Welcome-

cepwus, nurture-cepus, re-engagement.

Lead scoring. ABTOMatMyeckoe npucBoeHne 6annos svpgam. WHterpaums ¢ CRM pgnis

nepefayn KBasIMULUMPOBaHHbIX INA0B B NPOAaXKN.

Landing pages. Co3gaHue neHauMHroB ana cobopa nuaos. A/B TecTupoBaHue doopm,
mHTerpauna ¢ CRM.

Workflow automation. ABTomatuuyeckue npouecchl: 06HoBNeHne CRM, yBeaomieHus,

3agaHna ana KoMmaHabl.
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OTuéETHOCTb. [lalbopabl C KN4YeBbIMM MeTpukamu. Attribution reports, ROIl-aHanus, funnel

analysis.

8.3 Al-MHCTPYMEHTbI A/151 KOHTEeHT-MapPKeTUHra

Al MeHSIET KOHTEHT-MapKETUHI KapAvHa/IbHO. BOT MHCTPYMEHTbI, KOTOPbIE YXXe MUCMOJb3YHT-

csl B2B-koMNaHusIMM1 [/11 YCKOPEHWUS W Y/TyYLLIEHWUS KOHTEHT-MPOLIECCOB:

3agaua Al-MHCTpYyMEHT MpumeHeHue
leHepauus o .

ChatGPT, Claude, Gemini UepHOBMKN, pepaiTuHr, agantauus
TEKCTOB

OnNTMMMU3aLNS KOHTEHTA,
SEO-ontnuMmnsaums Surfer SEO, Clearscope

Knactepusauus
[n3aiit Zﬂlidjourney, DALL-E, Canva VinntocTpaumm, nHdorpadmkm
Bugeo Runway, Synthesia, HeyGen O6yuatoLme BMAEO, NepcoHanm3aums
Ayano ElevenLabs, Descript O3Byu4ka, nNoaKacTbl
AHanmtmka Claude, GPT-4 AHa/M3 AaHHbIX, OTYETHOCTb

BaxHo
Al — 3T0 MHCTPYMEHT, & He 3aMeHa aKCnepTu3bl. Al MOXET co34aTb YePHOBUK, HO SKCNEPTHOCTb,
AaHHble 1 unique insights — 370 TO, 4YTO Bbl NpMBHOCKTE. He ny6nmkyiTte Al-koHTeHT 6e3 human

review 1 0o06aBneHNs 3KCNEPTHOIO MHEHWSI.

Mpumep workflow c Al

Research Phase:
- Claude/ChatGPT: reHepauus ugen um CTPYKTYpPbI

- Surfer SEO: aHanM3 KOHKYPEHTOB M KJ/IOYEBLIX C/10B

Drafting Phase:

- Claude: 4yepHOBUK Ha OCHOBE CTPYKTYpbl M research
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- Human: po6aBneHue SKCNEPTHbIX WMHCANTOB M KelicoB

3. Optimization Phase:
- Surfer SEO: npoBepka onTuMu3aLunu

- Grammarly: npoBepKa rpaMMaTUKK

4. Publishing Phase:

- CMS: ny6nukaums u dopmaTvpoBaHue

- Analytics: HacTpolika OTC/exuBaHuUs

Ueknuct gna rnasebl 8

OueHunTe Tekyyto CMS 1 onpegenuTe, Hy>XHa 1 MUrpaums
Bbibepute MA-nnatdopmy 1 HacTpoinTe 6a3oBbie workflow
BHegpuTe 2-3 Al-MHCTPYMEHTa B KOHTEHT-MNpoLiecc
HacTtpoiite nHterpauumn mexay CMS, MAn CRM

Cospaiite WabnoHbl KOHTEHTA AJ151 MOBTOPHOIO MCMO/Ib30BaHUS

O O O o o O

O6yunTe KoMaHay paboTe C HOBbIMU MHCTPYMEHTaMM
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9.1 Keiic: SaaS-nnarcgopma ans CRM

KomnaHus: «CmaptKPM» — SaaS-nnardopma gna ynpasrieHUsA

KINEeHTCKUMU OTHOLLEHUAMU

Nupyctpua: SaaS / CRM | Pasmep: 50 coTpygHUKoB | PbIHOK: P® 1 CHI

Mpo6nema: Husknii opraHnyecknii Tpadmk (2000 nocetuteneii/mec), BbiCOKasi CTOU-
MOCTb npusneveHnsa nuga ($150), AnuTensHbIn unkn npogax (45 gHein)

Lenb: YBenuuntb opraHnyeckuii Tpaduk B 5 pas, cHusmutb CAC Ha 40%, cokpaTutb
LUMKN npogax Ha 25%

Crtparerus

KomnaHua «CmapTKPM» paspaboTtasia KOMMIEKCHY0 KOHTEHT-CTpaTerntd, OCHOBaHHYK Ha
Tpéx pillars:

Pillar 1: 3kcnepTHbIii 6nor. Co3gaHve 3 ctaTeli B Hegento no Temam: CRM, aBTomarusaums
npogax, ynpasneHue kaneHtammn. ®okyc Ha long-tail kntoueBble cnosa ¢ Commercial Intent.
CpegHuin 06bEm ctatbmn: 3000 cnos.

Pillar 2: Educational content. GecnnaTHble Kypcbl o CRM 1 aBTomatusauun. BebnHapsbi 2
pasa B MecsL, ¢ akcnepTamu otpacsn. Obyyatouime Buaeo Ha YouTube.

Pillar 3: Case studies. Ny6nvkauns 2 kelicoB B Mecsil, C peasibHbiMU Uuchpamu. dopmart:

KOHTEKCT — npobriema — pelleHne — pe3ynbTaT — BbIBOAbI.

Peanusayus

o Mecsaubl 1-3: dyHaaMeHT

AyauT caita 1 KoHKypeHToB. C6op ceMaHTuuyeckoro aapa (500+ knouesbix cnos). Co3gaHne
editorial calendar Ha kBapTas. Haiim 2 koHTeHT-MelkepoB. HacTpoiika HubSpot gns lead
scoring.
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e Mecsupbl 4-6: MacwtabupoBaHue

3anyck 3 ctatein B Hegento. Co3gaHune nepsoro pillar page. 3anyck BebuHapos. Hayano
LinkedIn-cTparternn. Hactpolika email-Hurture-cepuii.

e Mecsaubl 7-12: OnTuMmusauyus

A/B TecTbl 3aronioBkoB 1 CTA. OnTMmnsaumst ctaporo koHTeHTa. CosgaHue 5 topic clusters.
3anyck ABM-kamnanuii gns 30 LeneBbIX akkayHTOB.

Pe3ynbrarthl

+650% -45% -30% 420%

OpraHuyecknii CTonmocTb finaa Linkn npogax ROl 3a 12 mecsLues

Tpauk

Yucna: Tpadmk Bbipoc ¢ 2000 go 15000 nocetutenei/mec. Konnyectso nnaoB yBenmun-
noce ¢ 20 go 120/mec. CtoumocTb ivga cHusmnack ¢ $150 go $82. Linkn npogax cokpartu-
csa ¢ 45 1o 31 gHA. Bblpyyka OT KOHTEHT-MapKeTuHra: 18 msH py6. 3a rog.

KnroueBble BblBOAbl

Cu1CTEMHbIV NOAX0A K KOHTEHT-MaPKETUHIY AaET pe3ynbTaT yepes 6-9 mecsues. Knouesoii
(hakTop ycnexa — He KO/IMYECTBO KOHTEHTA, a ero KayecTBO U CUCTEMHOE NPOABMXEHME.
Kaxxaas egnHuua KOHTEHTA AO/MKHA pellaTb KOHKpeTHyo JTBD-3agavy A/15 KOHKPETHOA
persona.
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9.2 Keiic: IT-ayTCOPCUHT

KomnaHus: «TexHoCodcpt» — IT-ayTCOpPCUHT N pa3padoTka MO

NupycTtpusn: IT-aytcopeuHr | Pasmep: 200 coTpyaHvkos | PeiHOK: EBpona n CHIC

Mpo6nema: 3aBNCUMOCTb OT X0/104HbIX Npodax (70% nNnaoB), OTCYTCTBME IKCMEPTHOTO

KOHTEHTa, HM3Kasi y3HaBaemMocCTb 6peHaa

Llenb: CHM3UTb 3aBUCUMOCTb OT X0N0AHbIX nNpodax Ao 30%, ctaTb thought leader B

HuLWwe, yBenmunTb inbound leads Ha 300%

Crtparerusa

«TexHoCohT» BblOpan cTpatermto  Thought Leadership, ocHoBaHHytO Ha [/1y60KoM

SKCMEPTHOCTU B HMNLLEBbIX TEXHOJ/TOTUAX:

TexHuueckuiA 6nor. Ctarbu, HanvcaHHble BeAYLLMMN apXUTeKkTopamn KoMmnaHuu. Tembl: ap-
XUTEeKTypa MukpocepsucoB, DevOps, 6e3onacHocTb, Al/ML. He MapKeTUHroBbIli KOHTEHT, a

TEXHNYECKMNE pyKOBOACTBA.

Open-source NpoeKkTbl. KOMNaHusA co3gasnia v nogaepxmnsaet 3 Open-source NHCTPYMeHTa,
KoTopble ucnosnb3ytT 5000+ pa3paboTunmkoB. ITO CO34a/10 IKCMEPTHOCTb U MPUB/IEKIIO
BHMMaHue coobuiecTsa.

KoHdepeHumn u mutanbl. OpraHuzaumst 4 exerofHblx KoHpepeHuuii n 12 MuTanos B rof.
CnvKepbl — COTPYAHVKM KOMNAHUW. 3TO CO3Aas10 SINUHbIE CBA3M C NOTEHLMA/IbHLIMU K/TUEH-
Tamm.

Pe3ynbrarthl

+400% 35% 5000+ 50+

Inbound leads [ons xonogHbIx Monb3oBatenei open- My6/MYHbIX

npogax (6bi10 70%) source BbICTYMN/IEHWI B rof,

Uucna: Konnuyectso inbound leads Bbipocno ¢ 5 go 25 B mecsiy. CpegHuin pasmep CAesnku
yBenmuuica Ha 60% (KIMeHTbl NpUXoaaT ¢ 6onee BbICOKMM aoBepueM). Linkn npogax co-

Kpatuncsa ¢ 90 go 45 aHeld. OTTOK COTPYAHMKOB cHM3ucs Ha 20% (employer branding).

76



RankBoost * MpakTnyeckoe nocobue 2026

KnroueBble BbIBOAbI

B IT-ayTcopcuHre aKCNepTHOCTb — 3TO [/1aBHbIA aKTUB. VIHBECTULNN B TEXHUYECKNI KOHTEHT U
0Open-source oKynalTCs Yepes NpuB/eYeHre KNMEHTOB, KOTOPbIE YXXKe AOBEPSAIOT Ballel
akcneptuse. Thought Leadership — ato mapadoH, a He CrPUHT.

9.3 Keiic: B2B-mapkeTnneic

KomnaHus: «MpomTopr» — B2B-mapKeTnsieic NPOMbILLIEHHOTO
o6opyaoBaHus

NupycTtpusa: E-commerce / B2B Marketplace | Pasmep: 80 cotpygHukos | PbiHOK: P®

Mpo6nema: Huskaa koHBepcusa canta (1.2%), BbICOKMIA NokasaTesib 0TKa3oB (65%),
CNoxHocTb SEO B HULLE «060pyA0BaHNE»

Lenb: YBennuntb KoHBepcuto Ao 3%, cHM3UTb bounce rate go 45%, BbiiiTn B TOMM-10
no 50 k4YeBbIM C/10BaM

Crtparerusa

«MpomMTopr» co34an KOHTEHT-3KOCUCTEMY BOKPYT MPOMbILLIEHHOTO 060PY/A0BaHNS:

Product knowledge base. [nsa kaxgoro tvna obopyaosaHuss — noApobHbIE PyKOBOACTBA
no BbIOOPY, CPaBHEHUSA, TEXHUYECKME XapaKTepucTukn. 200+ cTaTteil, NOKpbIBatoLLMX BECb Ka-

Tas10r.

Industry insights. ExxeMecsiuHble OTYETbI O PbIHKE MPOMbILLI/IEHHOTO 060PYAOBaHMUS: TPEH-
[bl, LEHbl, NPOrHO3bl. DTO CO3A4A/I0 IKCMEPTHOCTb U MPMB/EKNO BHUMAaHWE OTPaCc/eBbIX
CMW.

ROI-KanbKynatopbl. VIHTepakTUBHbIE MHCTPYMEHTbI A1 pacyéTa oKynaemocTy o6opyaoBa-
HusA. MNonb3oBaTesb BBOAMT MapameTpbl — Mo/y4YaeT pPacyéT. DTO YBENMUWUIO BPEMS Ha

canTte Ha 40% v KOHBepcuto Ha 25%.

Video reviews. Buaeoo63opbl 06opyaoBaHms Ha YouTube. 100+ BuMAEO C 3KCNEPTHbIMU
KommeHTapuamu. YouTube-kaHan cobpan 15000 noanMcymkos.

v



RankBoost ¢ NpakTnyeckoe nocobue 2026

Pe3ynbrarthl

2.8% 42% 78 15000

KoHBepcus (6blna Bounce rate (6b1s1 KntoueBbIx C/10B B MognucumkoB
1.2%) 65%) TOM-10 YouTube

Uucna: KoHBepcusa Bbipocna ¢ 1.2% po 2.8%. Bounce rate cHu3wuica ¢ 65% po 42%. Konum-
YeCTBO UHAEKCUMPYEMbIX CTPaHuL, Bbipoco ¢ 500 ao 2500. OpraHnyeckuii TpadvkK BbIpOC Ha
320%. CpepgHuin yek yBenuuuncs Ha 35% (nokynatenu npuvHuMMaloT 6osee 060CHOBaHHbIE

peLueHuns).

KntoueBble BbIBOAbI
B HuwweBbIX B2B-0Tpacisix KOHTEHT A0/MKEH OblTb MaKCUMaslbHO MpakTU4YHbIM. ROI-
KasibKynsaTopbl 1 product guides KOHBEPTUPYHOT yulle, YeM generic ctatbi. Video-KOHTEHT

0COGEHHO 3IEKTVBEH AJ15 EMOHCTPALUM 060PYA0BaHMSI.

9.4 Keiic: NHXXMHUpPUHroBas KOMNaHUA

KomnaHus: «MHXMPOeKT» — UHXUHUPUHTOBbLIE YCYru Ans HedpTerasoBoi

oTpacnu

Nupyctpusa: NxuHupudr / Oil & Gas | Pasmep: 500 coTpygHukos | PbiHOK: P®, Ka-

3axcTtaH, OA3

Mpo6nema: MNMonHas 3aBMCMMOCTb OT TEHAEPOB M pekoMmeHgauuii, otcytcTBue digital-

NMPUCYTCTBUSA, CNIOXHOCTb NPOAAXK B UHAYCTPUN C AMHHBIM Unknom (12-18 mecsues)

LUenb: Co3gatb digital-kaHan npuBnevyeHns, cokpaTuUTb 3aBUCMMOCTb OT TEHAEPOB Ha

50%, YBE/IMUYNTb KOJMUYECTBO NMPAMbIX 06palLieHni

Crtparerusa

YuntbiBasi cneuuduky HedpterasoBoii  oTpac/n, «MHXIpoekT» co3gan  cTpaTeruio,

OCHOBaHHYH Ha TEXHNYECKOW JKCMnepTnse n Iong-form KOHTEHTE!
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Technical whitepapers. 12 whitepapers B rog no TeXHUWYECKMM TemaM: NPOeKTUpoBaHue
Tpy6onpoBogoBs, corrosion management, HSE standards. Kaxgbiin whitepaper — 40-60

CTPaHuL, C OpPUTMHaNIbHBIMU pacyéTamm 1 Kelicamu.

Industry conference. ExxerogHasn koHtepeHuns «HXMHMpUH 6yayuwiero» ¢ 500+ yyacTHu-
kamu. Cnvikepbl — BefyLLUMe 3KCrnepTbl oTpac/in. 3To Co34as10 naaTopmy A5 HETBOPKUHTA

N AEMOHCTPaUnNn 3KCNepTn3bl.

Linkedin Thought Leadership. CEO n TexHmnyeckuii gupekTop ny6nmnkyroT aHaimTuyeckme
nocTbl 3-4 pasa B Heaen. TeMbl: TpeHabl OTpac/n, aHann3 NPOeKToB, NPOrHo3bl. CpeaHuin
oxsar nocrta: 10000+.

Case studies. Nogpo6Hble keicbl completed projects: KOHTEKCT MPOeKTa, TeXHUYeckme

peLleHust, pe3ynbTaTbl, 3KOHOMUYECKni adhdhekT. 20 KENCOB B roA.

Pe3ynbrarthl

40% 500+ 50K+ 2.5 mnpa

Jonsa npambIx YyacTH1KoB Mognucuvkos Bbipyuka (poct 30%)
obpatleHuii (6b10 KOHpepeHuun LinkedIn
10%)

Uucna: [ons npsambix obpaweHnii Bbipocna ¢ 10% po 40%. CpegHuili pasmep KOHTpakTa
yBenmuuica Ha 45% (KnMeHTbl Npuxoadar ¢ 60nbWwnM goseprem). LiMkn npoaax cokpartuscs
c 18 po 12 mecsaueB. CTOMMOCTb NPUBMEYEHNA KIMEHTa CHu3uiacb Ha 35%. Bbipydyka
Bblpocna Ha 30% o 2.5 mnapg pyo6.

KnroueBble BbIBOAbI

B TAXEN0M NPOMBILLNIEHHOCTN KOHTEHT AO/KEH ObITb MakCMaslbHO NPOECCUOHASTbHBIM U
TexHuueckuM. Whitepapers ¢ opurmHanbHbIMU pacyéTaMm — camblil KOHBEPTUPYOLWUIA chopmar.
Thought leadership CEO co3gaét fosepurie Ha ypoBHe C-level.

O6uwue BbIBOAbI NO Keiicam

» Bo Bcex Kelicax pesynbrar Npuén yepes 6-12 mecsueB — KOHTEHT-MapKETUHT TpebyeT
TepneHuns

* KntoueBoi hakTop — CUCTEMHOCTb, & HE KOJIMYECTBO KOHTEHTA

 Expert content KOHBEPTUPYET Myullle, YEM geNeric KOHTEHT
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* Video u interactive content — Hef00LEHEHHbIE chopmaTsl B B2B

e Thought leadership CEO/akcnepToB co3gaéT gosepue Ha C-level
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KOHTEeHT-MapKeTUHr ans

B2B

[MosiHoe pykoBOACTBO MO CO34aHuI0 U
pacnpocTpaHeHuo KOHTeHTa A1
CNTOXHbIX B2B-HuW. 9 rnas, 96+ cTpaHuL
NPaKTUYECKOro KOHTEHTA, 4 Keiica C

peasibHbIMU Ldhpamu.

10 pbIHOYHbIX TPeHA0B B2B-KOHTEHT-

MapkeTuHra Ha 2026 rof,

lMowaroBbie NHCTPYKUUK No co3gaHuto ICP u

Buyer Personas

loToBblE LWAGMOHbI KOHTEeHT-CTpartermm n

editorial calendar
®opmy/ibl 3arofI0BKOB U CTPYKTYPbI cTaTei
MonHoe pykosoacTteo rno SEO ansa B2B
TakTuku LinkedIn, email 1 ABM-npogsuxeHus
Mogenu atpmnbyumm n lead scoring

0O630p Al-MHCTPYMEHTOB A/151 KOHTEHT-

MapKeTuHra

4 noapo6HbIX Kelica ¢ peasibHbIMWU METPUKaMU
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